1918 














ppR 22 98 
yri- OF witCH: - 


THE EASTERN UNDERWRITER 


[SUCCEEDING THE JOURNAL OF INsURANCE Economics, EsTABLISHED IN 1899) 


A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE. 











Nineteenth Year; No. 16 





NEW YORK, FRIDAY, APRIL 19, 1918 





INSURANCE. ADVISERS 
OF THE RED CROSS 


Robert C. Rathbone, Director of Bureau 
of Insurance, Stationed in 
Washington 


HUNTER COMMITTEE CHAIRMAN 


Milligan, Chubb, Henderson, Welch, 
Woodward, Moir, Strong, Flynn, 
Other Members 


Since the United States entered the 
insurance of the Red Cross has 
presented a number of inter- 
insurance problems. These _ in- 
clude fire, marine, life, compensation, 
accident and health. Fire insurance cov- 
ers buildings and equipment, including 
not only here but abroad. 

forms, 


war the 
naturaliy 
esting 


ambulances, 
Questions of 
etc., had to be decided. 

The life questions are es- 
important. 


coverage, rates 


insurance 
pecially 
The American Red called up- 
on insurance men in all branches for 
with the that a 
was appointed of which Arthur 
actuary of the New York Life, 
leading members of the 
America, and 
Board of the 


Cross 


aavice result com- 
mittee 
Hunter, 
one of the 
Actuarial 
chairman of the 


Society of 
Advisory 


soldiers’ and sailors’ insurance divi- 
sion of the War Risk Bureau was 
made chairman. Edward Milligan, 


Phoenix and Con- 
insurance member 


president of the 
necticut, is the fire 
of the committee; Hendon Chubb, of 
the War Risk Bureau, represents ma- 
rine insurance; Benedict D. Flynn, as- 
sistant secretary of the Travelers, rep- 
resents accident and health; J. H. 
Woodward, actuary of the State Indus- 
trial Commission, represents compen- 
sation, and the following represent 
life insurance: 
Robert Henderson, 
ble Life Assurance 
Welch, vice-president, 
Life; Geo. B. Woodward, second vice- 
president, Metropolitan Life; Henry 
Moir, actuary, Home Life; Wendell M. 
Sirong, associate actuary Mutual Life. 


Work of the Committee 

Robert C. Rathbone, of R. C. Rath- 
bone & Son, an old-established con- 
cern of New York brokers, is director 
cf the Bureau of Insurance at Nation- 
2) headquarters. Washington, and is 
aiso secretary of the Advisory Com- 
rittee. Mr. Rathbone said this week: 

“The functions of the committee are 
2dvisory when called upon by the War 
Council of the Red Cross, of which 


(Continued on page 14) 


actuary, Equita- 
Society; A. A. 
Phoenix Mutual 




















“The Largest Fire Insurance Company in America.”’ 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Underwriting Capacity Second to None. 





FIRE AND ALLIED BRANCHES OF INSURANCE, 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 























Established 1809 


North British 
and Mercantile 
Entered United States In surance Co 


1866 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 


























AT THE OLD STAND 


SHarrishs Chop House 
| THE LOBSTER SEASON IS NOW OPEN 


Whole cold ! 
Whole 


YOU KNOW THE LOCATION 


Corner John and William Streets, New York City 
OPEN EVENINGS—LADIES WELCOME 


lobster O5¢. 


broiled lobster 75c. 








$3.00 a Year; 25c. per Copy 


STANDARD VIL GROUP 
MORE THAN $12,000,000 


Equitable Life Assurance Society's Con- 
tract Covers Fully 30,000 Em- 
ployes of Company 


JUDGE DAY “ON SIGNIFICANCE 


Insurance Graded for Service—Mini- 
mum $500, Maximum $2,000— 
Letter to Field 


The Equitable Life announcers com 
pletion of a group 
all employes of the 
New 


year or 


insurance contract 
Standard 


who have 


covering 


Oil Company of Jersey 


been one more in the service. 


his is one of the largest insurance 


contracts ever written, as it will affect 
fully 


«xaminations are 


30,000 employes. No medical 


required and the en- 
tire cost of the insurance is paid by 
the Standard Oil. The placing of this 
contract with the Equitable Life is in 
pursuance of the recent announcement 
cf the Standard Oil increasing the 
vages of the men and providing for an 
annuity and pension plan, which in 
cludes old age pensions, disability al- 
lowances and voluntary supplements 


to workmen's compensation laws. 
President Day, of the Equitable, stated 
that while this Standard Oil contract 
ranked as one o! the largest single 


‘fe insurance transactions in history, 
that the transaction gathered increased 

iportance from the manner in which 
ine plan was worked out at a meeting 
hetween the officers and directors of 
the Standard Oil and seventy-five dele 
fates of the employes elected by the 
workers’ ballot. 


Judge Day’s Statement 
“The broad basis of good 
relationships established by this meet 
ing,” said President Day, “points the 
way for general improvement jin in 
custrial relationships That this a 
tion should be taken by one of the 
largest employers in America adds to 
its importance. As the originators of 
rroup insurance it is gratifying to the 
Society to have this further and highly 
significant evidence that an insurance 
volicy, with the freedom which it 
brings from worry, to the employe 
and to the emplove’s beneficiary is 
an important part in any comprehen 
sive wage and benefit plans for better 
industrial conditions.” 
Fourth Vice-President’s Letter 
The following letter to the field has 
been mailed to the agency force of th 
Society by Fourth Vice-President Ro 
eenfeld: 
“It is my 
quaint you 


industrial 


privilege to ac- 
that the 


pleasant 
with the fact 
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Eguitable has insured the employes POSTAL LIFE FIGURES, 1917 
of the Standard Oil Company of New The following figures of the I ostal 
Jersey effective as of this date. Life, showing results for 1917, are 
“This is one of the record cases of from the New York State report: 
group insurance and adds emphasis to m steal t Pr sgannag (in part) $4.059.844 
this plan of protecting the wage en- N B b d W a $4,059,! 
velope for the benefit of the employe Oo ar e re Mortgage loans sepals eee ewes 1,420,707 
and his family and by so doing to Joans on policies .......... 2,153,201 
further improve industrial relation- , ag ee ahora eae wie wei 
te ee ee Eo vio scs'eacccees 97, 
pen t of this insurance is put up by older agents will hold _— Total assets 9 597.381 
on 10 amoun oO 1is 1s me Te) : e c GSOTUS ceereeseveseseese Je yor 
graded for service, the minimum poli back if you start now with the os Liabilities (in eles” si ii 
cy being for $500 and the maximum * ‘c-insurance reserve ... oo 0ehd,011,18 
$2,000, fixed according to the following a ee ve Po soc of ame ar pareve die: 4 fae ia ere 
scale: a timore—a clear e efore you, mmpaid dividends ........... 54,733 
After one year’s service—the f l . ° ; Income (in part) 
amount of three months’ full pay. a powertfu progressive insurance a _ premiums ....... ” 122,743 
After two years’ service—the . . : . . ‘enewal premiums .......... ,279,770 
amount of five months’ full pay. organization behind — Life Insur EM: disc Sea Uiiarare es Kw eo 328,058 
After three years’ service—the ance, Health and Accident Insurance, 1h nt Settee eee eee eee enns 268,212 
amount of seven months’ full pay. i s - Mp TOCA MCOME caccccccscseces SROMEe 
After four years’ service—the a wide variety of attractive policies Disbursements (in part) 
amount of nine months’ full pay. * Death CIAIMS .24...cccccecss$ B96i080 
After five years’ service—the guaranteeing Complete Personal MNGOWMOCHES 0.0 ceccscevcacs 116,407 
amount of twelve months’ full pay. Protection. Valuable openings in eR Oe. oe Le 7161 
“The total volume of the insurance = ¥ in RU MEN, ase kshuiierae See win oo 341,484 
is not known as yet. The case has productive territory for energetic Invidend to policyholders 75,567 


been closed upon a binding receipt and 
the employes are now completing 
their individual forms of application, 
which will determine how many are 
insurable under the rules of the Com- 
pany and for how much. It is estimat 
éd that the total volume will be not 
less than $12,000,000 insurance. 

“The Standard Oil has taken ad 
vanced grounds in elaborating annuily 
and benefit plans for its employes 
and includes Equitable group insurance 
xs an important feature of the whole. 
The placing of this large policy with 
the Equitable is another evidence of 
Equitable superiority in the group field 
aud serves to remind our agency force 
that all the larger policies for group 


insurance have been written by your 
Society, which has continuously held 
tie record for big cases from the be 


ginning of this kind of insurance. 

“It is a strong endorsement of the 
group plan as well as of Equitable 
group service and we know that every 
insurance man will rejoice in the fact 
surance man will rejoice in the fact 
that by the action of this great or 
ganization- ‘Standard Oil-—-group insur 
ence benefits are brought home _ to 
thousands of additional lives.” 


STATE MUTUAL’S RIDER 


If Insured ‘Engages in War Service 
Payments Limited to Return 
of Premiums 


following rider: 


Rider issued as a part of and at 
tached to policy No. ........... on the 
DEE lin ta hehe eee nee keonehks 


The provision on the first page here 
of which refers to incontestability is 
amended to read as follows: 

This policy shall be incontestabte 
after one year from the date of its 
issue, except for non-payment of pre- 
miums and except for violation of the 
conditions of the policy relating to 
inilitary or naval service in time of 
war. 

The provision on the second page 
hereof under the caption “War Risk” 
is amended to read as follows: 

If within ten years from the date of 
this policy the insured shall engage, 
voluntarily or otherwise, in any mili- 
tary or naval service in time of war. 
the liability of the Company in event 
of the death of the insured while so 
engaged, or within six months there- 
afier, will be limited to the return of 
the pr2miums paid, less any indebted- 
ness to the Company hereon. 


CONVERSION OF TERM 


The Union Central has sent to 
agents through its “Bulletin” a table 
showing conversion of term policies 


curing 1917. The percentage of num- 
ker of policies and amount of insur- 
ance converted is somewhat larger 


than last year. 


ambitious men. 


Maryland Assurance Corporation 
Seven South Gay Street 
Baltimore 


JOHN T. STONE 
President 
WITH ASSURANCE” 


“LIVE AND DIE 
































The Fieldmen of 


The Guardian Life Insurance Company 


of America 


in March, 1918, the first month under the Company’s 
new name, produced new business amounting to 


$4,820,210.00 


$460,000.00 in excess of the largest amount ever 
written in any other month since the Company was 


organized in 1860. 


The new business paid for in 1917 amounted to $24,- 

/ % ’ 

816,057.00 and exceeded by $3,751,129.00, the best 
previous year in the Company’s history. 








a tle ae as cle $54,664,135.11 
Guarantee & Dividend Fund _ 5,880,822.73 
Insurance in Force......... 169,043,316.00 








Kor a Direct Agency Connection with 
A GROWING COMPANY FOR GROWING MEN 


address 


T. LOUIS HANSEN, Superintendent of Agencies 
50 Union Square, New York, N. Y. 









































Commissions 
‘Lotal 


disbursements 


Insurance Exhibit (in part) 


oe a re $39,588,936 
ce a ere 8,644,622 
I ites Wad aae ce doe ec 319,321 


In force December 31, 1917 ..49,281,757 


WITH NEW ENGLAND MUTUAL 


J. L. Mogford, Formerly with the 
“Progressive Farmer,” Made a 
District Manager 
The New England Mutual Life an- 
nounces the appointment of James L. 
Mogford as district manager for that 


Company for twelve counties in West- 
ern North Carolina, with headquarters 
at 508 Trust Building, Charlotte, N. C. 

Mr. Mogford was connected with 
“Progressive Farmer,” the well-known 
and widely circulated farm paper of 
the South for more than eight years. 
lie was also associated with the Cecil 


Advertising Co. of Richmond, Va., for 
more than a year. Mr. Mogford will 
apply the intensive farming methods 


to the development of the territory un- 
der his supervision. 


DETROIT LIFE CHANGES 





A. J. McAndless Made Actuary—E. W. 
Hennee Made Registrar—Lawrence 
Schleicher in Service 


A. J. McAndiess, of Lansing, former 
actuary for the Grange Life, has been 
appointed actuary of the Detroit Life 
succeeding EK. C. Wightman. Mr. Mce- 
Andless is a graduate of the actuarial 
course in the University of Michigan. 

EK. W. Hennee, a graduate of the 
University of Michigan, and formerly 
with the Peninsular-Guardian as actu- 
ary, has been made registrar of the 
letroit Life, succeeding Lawrence 
Schleicher in charge of the policy de- 
nartment of the Company. 


HEAR FROM EMPEY 

In connection with the Liberty Loan 
cumpaign being conducted by its field 
forces, the Fidelity Mutual has just re- 
ceived the following telegram from 
Arthur Guy Empey, celebrated lecturer 
ond author of “Over the Top”: 

Frank H. Sykes, 

Fidelity Mutual Life Ins. Co. 
The Fidelity Mutual Life Insur 

ance Company is to be congratulat 

ed for their contemplated work in 

the Third Liberty Loan Drive. 

Please tell the insurance men for 

me that every bond they sell 

means that they are actually 

punching Kaiser Bill in the nose. 

So up and at ’em, insurance men, 

and bust up the firm of Me and 

Gott. ‘Sincere regards to each one 

of you. 

ARTHUR GUY EMPEY. 

Sergeant Empey delivered an address 
at the last convention of the Fidelity 
Leaders’ Club, and made a tremendous 
hit. 
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New York Agents 
Start Bond Drive 


PASS MILLION ON TUESDAY 
Wonderfully Enthusiastic Meeting at 
the Bankers’ Club—Equitable’s 
$15.000,0C0 Subscription 


Promptly at 12.30 o'clock on Monday 
morning 2,500 life insurance agents, in- 
cluding forty women, began a canvass 
of the lower end of Manhattan Island 
on a Liberty. Loan drive, the goal which 
is $10,000,000 in subscriptions. The 
agents had attended a meeting at the 
3ankers’ Club on Saturday morning that 
equalled any gathering in point of en- 
thuasism ever seen in this city. 

Crowd at Bankers’ Club 

Nearly every general agent and man- 
ager in town was at the meeting, which 
was opened by W. F. Atkinson, chair- 
man of the Liberty Loan Committee, 
and was addressed by L. A. Cerf, chair- 
man of the Libery Loan sales commit- 
ice of the Life Underwriters’ Associa- 
{ion of New York, and by the Rev. Dr. 
Travis, the “Fighting Parson,” who 
spent three years on and near Messines 
Ridge. 

Mr. Cerf gave the tips on how to sell 
bonds. They were positive selling ar- 
guments; he said he would not waste 
time on negative ones. He further 
stated that anybody could sell bonds as 
it did not require any particular skilful 
type of salesmanship. 

Two $50,000 Bonds 

By Wednesday morning the agents 
had topped $1,000,000 including a $50,- 
000 bond sold by Lawrence Kederich, 
New York Life, a $50,000 bond sold by 
F. B. Wenger. Five of the life insur- 
ance men making large personal sub- 
scriptions were L. A. Cerf, Charles 
jerome Edwards, ‘Charles E. Ives, 

S$. Myrick and J. G. Batterson. 

Nearly every life office in the city 
held meetings. Five hundred Travelers 
men working under J. G. Batterson, 
resident manager; E. J. Sisley, having 
charge of the life and accident end, and 
Jchn Thomas, in charge of the liabil- 
ily, were turning in bond subscriptions 
at an average of $60,000 a day when 
The Eastern Underwriter went to press. 
After a meeting in the general agency 
cf B. W. Allen, of the New England Mu- 
tual, one of the women office employes 
went out and sold $1,300 worth of bonds. 
A meeting at the office of J. D. Book- 
staver, addressed by E. J. Sisley, J. 
Carleton Ward and others, resulted in 
the sale of $5,200 of bonds. A meeting 
in the office of T. R. Fell was attended 
by both men and women agents. The 
Mutual Life home office employes each 
pledged the sale of five bonds. 

Women Agents Active 

The women agents after a meeting in 
the office of Mary Johns Hopper, Provi- 
dent Life & Trust, appointed captains 
consisting of Evelyn H. Edwards, Union 
Central; Anne Russell, Equitable; Eliza- 
beth Myers, Provident; and Constance 
Noyes, Fidelity Mutual. 

Companies all through the country 
continued to make large Liberty Loan 
subscriptions during the week, the 
largest being the Equitable’s $15,000,000. 
The New England Mutual sent from $2,- 
000 to $25,000 to its offices in different 
parts of the country for the purchase 
of Liberty bonds. 

INTERESTS MAURERTOWN MAN 

From W. D. Shaver, district man- 
ager of the Mutual Life of Maurer- 
town, Va., The Eastern Underwriter 
has received the following letter: 

“Enclosed find check to pay for a 
year’s subscription of The Eastern 
Underwriter. I have had the privilege 
of reading several of your issues and 
' consider it one of the most valuable 


Magazines that an insurance man can 
have.” 








IMPORTANT WAR DATA 
Actual to Expected War Mor- 
tality of Three Prominent 
Canadian Life Companies 
The actual to expected mor- 
tality of life insurance com- 
panies, on account of the world 
war, is a most interesting sub- 
ject to life underwriters and 
company executives. The East- 
ern Underwriter presents below : 
the results in connection with = 
three Canadian life insurance 
companies for the year 1917: 

: Company No. 1, 54 per cent. 
= regular, 27 per cent. war, total 

= 81 per cent. 

Company No. 2, 48 per cent. 
regular, 31 per cent. war, total 
79 per cent. 

Company No. 3, 47 per cent. 
regular, 27 per cent. war, total 
74 per cent. 








roevannanannne 











eoneneaened 


LIBERTY BOND POLICIES 


House bill number 1187, Massachu- 
setts, that “nothing in the present 
laws shall be construed to prevent the 
sale or agreement for sale of bonds or 
other securities of the United States 
by life insurance companies transact- 
ing business in this Commonwealth, 
or to prevent the inclusion by such 
companies in their policies of agree- 
ments for the sale or such bonds on 
the instalment plan, where the pro- 
ceeds of the policies are to be applied, 
'n whole or in part, to the cancellation 
of any unpaid instalments on _ the 
bonds in the event of the purchaser's 
death,” has special reference to DAB 
erty bonds. 


Miss Nora E. Talbot, a home office 
employe of the Peoria Life, recently 
wrote $51,000 worth of business. 


Rates of Excess 
Interest Increased 





ACTION OF FIDELITY MUTUAL 


Funds Left with Company Draw 4/7 
Per Cent. for Dividend Year Com- 
mencing April 1, 1918 


rate of interest allowed on 
left with the Fidelity Mutual 
has been increased to 4% per cent. for 
the dividend year commencing April 1, 
1918. The ruling will affect the fol- 
lowing features of new policies: 

(1) Dividends left to 
at interest. 

(2) Optional modes of settlement, in- 
c:uding trust funds, instalment 
continuous instalment settlements. 


Dividends Left to Accumulate at 
Interest 


provides 





The 
funds 


accumulate 


and 


The policy that dividends 
may be left with the Company to ac- 
cumulate at not less than 3 per cent. 
irterest. The additional 14% per cent. 
will give the insured a substantial re- 
turn on his money for the coming year. 

One interesting effect will be on 
dividends left to accumulate for a 
specific purpose, such as to make the 
policy full paid at an earlier date or 
to increase the income at maturity on 
an “Income for Life” policy. 

For example, take an “Income for 
Life” contract for $10,000, issued at 
age 25, to mature at 65. Assuming 
for purposes of illustration only that 
the 4% per cent. rate will continue 
until maturity, and the present divi- 
dend scale will hold for the first five 
years of the new policy. The first 
five dividends alone would add $61.45 
annually to the regular maturity in- 
come of $850. In all similar cases 
where the dividends will accumulate 
for a long term of years it will be 





Prudential 


Group 
Policies Sell 


ma 
STRENGTH OF 


GIBRALTAR 





FORREST F. DRYDEN, President 








Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


THE 


Home Office: NEWARK, N. J. 

















found that the extra interest rate ma- 


terially increases the income at 
maturity. 
Optional Modes of Settlement 
On the fourth page of the policy, 


and also on pages 430, 481 of the rate 
hook there are described three ways 
in which the proceeds of a policy at 
Ceath or maturity may be left with 
the Company to produce an income on 
a guaranteed 3 per cent. basis. The 
1% per cent. excess interest return 
if continued would add greatly to the 
attractiveness of these options as the 
following comments point out. 

Trust Funds (Option 1) 

Under this option the proceeds of 
the policy are kept intact as principal, 
on which the Company pays interest 
annually. An interest return of 4% 
per cent. would produce an income of 
$450 per year on a $10,000 policy. This 
would combine a thoroughly safe in- 
vestment with an interest rate better 
than that of most first class bonds in 
ordinary times. 

Instalments Certain (Option 2) 

There are sometimes instances where 
the income derived from the trust fund 
would be insufficient. There are also 
cases where it is not so important to 
keep the proceeds of the policy intact. 
Under such circumstances the income 
may be increased by drawing scienti- 
fically on the principal through Op- 
‘ion 2, which provides for the payment 
of the proceeds in a number of in- 
stalments certain varying from two to 
twenty-five, as desired. This option 
is very useful where the beneficiary 
8, Say, a boy five years old. Under a 
$10,000 policy it would be difficult to 
fced, clothe and properly educate him 
for the above mentioned $450 per year 
income under the trust fund option, 

If, however, the Company proceeds 
on the theory that the $10,000 should 
ke used up in his maintenanee during 


his dependent years, and that when 
he reaches manhood it would be just 
as well for him to stand on his own 


feet rather than to have $10,000 prin- 
cipal to spend, possibly in a reckless 
way, then the instalment certain op- 
tion exactly meets the situation. For, 
if the proceeds be made payable in 
twenty annual instalments certain un- 
ii he is 25 years of age, then the 
minimum income according to the ta- 
ble in the rate book would be $652.60 
annually, plus excess interest earnings. 

Continuous Instalments (Option 3) 

This option provides for a smaller 
:eturn during the twenty years certain 
period and for the continuance of the 
income thereafter during the lifetime 
cf the beneficiary. This type of set- 
tlement is particularly fitted for the 
cependent wife who needs a larger in- 
come than the trust fund provides, 
but who dares not avail herself of 
Option 2 because she might outlive the 
instalment certain period and find her- 
self without an income, 

If she were aged 50 at the death of 
the insured, the income purchased 
under Option 3 by the proceeds of a 
$10,000 policy would be $565.90 annual- 
ly for twenty years certain and con 
tinuous thereafter during her lifetime, 
in accordance with the table in the 
rate book. This income during the 
twenty years certain period only would 


be increased by excess interest earn- 
ings if the 4% per cent. interest rate 
be continued throughout that period. 


GOES WITH COLUMBIAN NATIONAL 
Everett G. Brown, of the Metropol- 


iian Life’s Actuarial Division has been 
appointed Actuary of the Columbian 
National Life Insurance Company of 


Loston. Mr. Brown is an 
member of the Actuarial 
\merica and has been 
the Metropolitan 
years. 


associate 
Society of 
connected with 
Company for seven 


AETNA’S WAR RISKS 
The war risks assumed by the Com- 
pany on Canadian soldiers amounted 
on December 31, 1917, to $3,752,350 
and similar risks in the United States 
to $663,000. 
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Building and Loan 


Ass’n Insurance 


New Plan of Insurance for Borrowing 
Members Told to an Indiana 
League 


A DIMINISHING TERM POLICY 


Aiso Suggested that Building and Loan 
Associations Act as Insurance 
Agents 


Life insurance men are considerably 
interested in an address delivered by 
“". F. Cellarius, of Cincinnati, before 
the Savings and Loan Association 
League of Indiana, in which he out- 
lined a life insurance scheme for bor- 
rewing members of building and loan 
avsociations. Mr. Cellarius said his 
plan was in effect a diminishing term 
policy, divested of all investment fea 
tures, and which gives the borrower 
the needed protection at the lowest 
possible cost for such insurance only 
as is actually required to pay off the 
mortgage debt during the period of 
the loan. The policy automatically de- 
creases in amount monthly as the pay 
ments are made on the loan. In this 
manner the borrower is not required 
to pay the premium upon any amount 
of insurance in excess of the sum 
which is requircd at any time to pay 
off his loan, provided he continues 
making his payments regularly on his 
loan. In other words, the principal 
sum of the policy is decreasing con- 
stantly in the same proportion as the 


loan decreases until the end of the 
period. This insures a sufficient sum 
to pay off the mortgage, should the 
unexpected happen at any time, and 
the member pays a premium only for 
the actual protection. This is the 
latest form of policy which has been 


arranged for with one of the solid old 
line companies for special use in con- 
nection with building association loans. 


Special Features 
It will be of interest to call atten- 
tion to some of the special features 
of this policy, because many of them 
ave new and designed to make them 
especially applicable for building and 


loan association borrowers. 

‘The policy is convertible, non-par- 
ticipating, and contains a total disa 
bility clause. The building and loan 


association is made the beneficiary, and 
ic cannot be changed without its con- 
sent. It provides for a single premium 
for the entire term of the loan, to be 
paid in advance. In case the borrower 
is not able, or if it is inconvenient for 
the borrower to pay this premium the 
building and loan association advances 
just that much more to him and in 
cludes the amount in the mortgage. 
Naturally, the board of directors con 
sider a life insurance policy, made 
payable to them direct, an additional 
security. 


Should the policyholder die, the un- 


carned premium, on account of it hav- 
ing been paid in advance, is return d. 
‘th’s is also’ done in case the borrower 
sells his propcrty. 

Should the borrower become in ar 
rears to the association in his pay- 
ents, the conditions of the policy are 
not changed, likewise in case the bor 
rower should advance payments on ac- 
ccunt of his loan, this, too, doesn't 
change the condition of the policy. 
The insurance company is obliged to 
pay just what the policy calls for. 

If a borrower wishcs to take only 
part of the life insurance he can do 
s0. For instance, if the borrower 
makes a Yoan for $10,000 and only 
wishes to take a policy of this kind 
for $5,000, he can do so. In this event 
only half the loan would be repaid in 
case of death. 

Issued from Five Years to 1,000 Weeks 

These policies are issued for various 
{imes from five years to 1,000 weeks 
a-cording to the length of time re- 
quired to repay the loan to the build 
ing association, 

For example, the total premium re- 


cuired to be paid on a policy issued 
for a term of ten years on the life 
of a borrower at the age of 30 years 
is $47.78 for $1000 insurance for the 
full term. ‘This is certainly bringing 
the cost down to a point where it 
seems possible for the ordinary  bor- 


rower to avail himself of the benefits 
and protection which such a policy of 
insurance will afford. 

“Life insurance protection of this 
character is a distinct benefit for both 
tne association and the borrower in 
this, that in the event of death, it 
makes the loan doubly safe for the 
association, and also protects the home 
for the family of the borrower,” said 
Mr. Cellarius. “It involves the asso- 
ciation in no expense or risk, and in 
cuse of death avoids a disagreeable 
fcreclosure, while the widow is re 
lieved from further payments on the 
load and has the home turned over to 


her free from debt. The home-owner 
vho is thus insured, has the satisfac 


tion of knowing this ‘this family will b 
fully protected in the event of his 
death, and the modest sum which will 
accomplish this result will be cheer- 
fully provided foz this purpose. In 
fact, it will be worth while making an 
additional sacrifice to secure this pro 
tection and satisfaction. 

“I believe that the plan of insurance 
herein outlined for the borrowing mem 
her will prove popular because of its 
simplicity and cheapness, and the fur- 
ther fact that it avoids the annoyance 
of any accounting by being complete- 
ly paid for by one payment, should 
commend it to the favorable considera 
fion of building association § officials 
everywhere. it is well worth looking 
into. 

Life Insurance for Depositing Members 

“Life insurance for the depositing 
raembers is a much simpler proposition 
for the reason that with him it is only 
% question of using the building as- 
sociation as a means of accumulating 
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enough money to pay the premiums [FF 
orn a policy of insurance as the same 
become due. He has assumed no ob- 
ligations which require protection in 
the case of his debt, and he can select 
eny one of the many attractive forms 


HOME LIFE 


INSURANCE CO. 


cf policies which the insurance com- 
pany offers. It is with him only a 
question of what kind of a policy he (Purely Mutual) 


can afford to carry and in what amount. 
It is wvenerally conecded that every 
man of family, who has dependents, 
and who can afford the protection of 
life insurance, should carry a certain 
amount for the benefit of his wife or 
children, or both, to be paid to them 
in case the bread-winner is taken by 
ceath, 

“It is a notable fact that the nation- 
al banks in cities of less than 5,000 
nopulation have recently been author- 
izcd by Federal Icgislation to act as 
agents of life insurance companies in 
selling insurance and collecting pre- 


256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 


miums thereon. . 

“Under the authority conferred by MeureneS reserve fund was 
this act a number of national banks increased by $1,688,199 and 
are now acting as agents for insur- the Assets are now $34,- 


542,304.08. 


ance companies and are collecting for 
them premiums on policies issued by 
them. 

“There is no reason why building 
associations should not act in a similar 
capacity. Indeed, it would seem that 
their methods of doing business are 
nore nearly adapted for the receiving 
ef such sums, than are those of a 
bank. It is simply a matter of accom- 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 

















miodation and convenience for the mem- 





bers. They make weekly or monthly 
payments to the association in a spe- — 
cial insurance pass book and the ac- 
cumulated sums are either qquarterly 
or annually withdrawn and paid over 
(o the insurance company in payment 
ot the members’ premium. 

“The method of caring for this busi- 
ness is largely a matter of bookkeep- 
ing which can be arranged for by the 





association in such manner as best fits 
into its system of accounting and 
method of doing business. The ad- 


vantage to the building association of 
taking care of this business for the 
depositing member is that it will de- 
velop business along regular channels 
and will be an additional means of 
promoting the saving habit.” 


T. Louis Hansen, superintendent of 
agents of the Guardian Life, is on the 
Vacific Coast. 





Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 























Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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Other Investments 


A CLEVELAND LAWYER’S VIEWS 








Women are not Familiar with Se- 
curities or in Management 
of Property 


By MARK L. THOMSEN 
; of Cleveland Bar 


The question of relative advantage 
to the dependents of a deceased hus- 
band and father of securities and prop- 
erty, or life insurance, must often be 
niet by life insurance solicitors. From 
a lawyer’s standpoint and experience 
the following points may be noted: 

First. That with very few excep- 
tions, women as a class are not fa- 
miliar with securities and are not 
skilled in the management of property. 
Ar estate that yields a fair income 
fiom securities and real estate when 
handled by the man who has accumu- 
lated the property and who often 
helped the income by judicious addi- 
tions from personal earnings, may in 
many cases prove a liability to the 


dependents and not only seriously 
shrink in value, but be a load to carry 
at a time when ready money is the 
immediate and pressing need until the 
family has adjusted itself to the new 
circumstances. 

To illustrate: A man may have put 
his money into vacant lots and from 
his income carried with ease the 
taxes, assessments and other burdens 
which come with the ownership of 
land. When he dies the property, even 
trough of substantial value, is an ex- 
pense to the family and of no immed- 
iate help. Or he may have purchased 
ocr built a good home, which the fam- 
ily, deprived of the husband’s regular 
income, finds too expensive to carry. 
Or he may have built or purchased 
improved property, such as apartment 
house or certain classes of: business 
property, which under his own care- 
ful management has yielded a fair rev- 
cLhue, but which, in the hands of in- 
experienced owners, yields nothing, 
and if the management is entrusted to 
the usual renting agencies or trust 
companies, it seldom yields anything. 

Time Spent in Settling Estates 

Second. The time consumed in the 
settlement of estates is considerable. 
The law is different in different States 
for the settlement of estates, but there 
are certain general underlying prin- 
ciples governing all, so that the Ohio 
law may serve as an example. In the 
first place all property of the deceased, 
whether he died testate or intestate 
is subject to the rights of his creditors, 
with the exception of the dower right 
of the wife, where such right has not 
been waived, and the further right of 
the widow’s support for one year. In 
order that creditors may be satisfied, 
the law provides for not passing title 
to any property without a chance for 
ereditors to intervene. This takes the 
form of an administration on the es- 
tate. Where the deceased dies testate, 
the person handling the estate is 





usually named in the will and is called 
an “executor.” Where there is no will 
an “administrator” is appointed. This 
is done in courts of various names. In 
New York, it is called the Surrogate 
Court; in some States, the Orphans 
Court, and in Ohio it is known as the 
Probate Court. 

The first step is an application for 
probating the will or for the admin- 
istration of the estate. The person ap- 
pointed has to file a bond for the hon- 
est administration of the estate. The 
amount of the bond depends upon the 
size of the estate to be administrated. 
The administrator or executor, when 
appointed and qualified, then must, 
within a certain time, file an inven- 
tcry, and his appointment must be 
legally advertised. Later, if the es- 
teie is of any considerable size, and 
if there are lands to be sold in order 
tu satisfy debts, there must be an ap- 
praisal of the estate, for which tue 
Court usually appoints three disinter- 
ested persons. These appraisers must 
also determine the amount to be al- 
lctted the wife for her year’s support, 
and this amount is usually’ based 
largely upon the size of the estate and 
the amount of income enjoyed by the 
de ceased. If there is a_ sufficient 
amount in the estate so that the ad- 
ministrator is sure that the debts o/ 
the deceased car be paid with ‘he re- 
mainder, then this sum fixed jor the 
widow’s support, after being formally 
allotted by the Court, may be paid. 
This seldom takes place until from 
three to five months after the appoint: 
ment of the administrator and some- 
times not for a year or a year and a 
half, if the property is in the shape of 
real estate. Creditors are usually al- 
lotted one year in which to file their 
claims, and a will may be contested 
any time within a year. For this rea- 
son it is difficult and unsafe for the 
administrator or executor to file a final 
report until one year after’ his 
appointment. 

The final settlement of an estate 
therefore is necessarily postponed for 
more than twelve months aftr the ap- 
pointment, and if the appointment is 
not made for a month or two after the 
death of the husband, the final ac- 
count is sometimes not filed until a 
year or a year and a half has gone 
by. With the final account comes the 
distribution of the property under 
proper approval of the Court. If there 
are minor children in the family, a 
guardian or guardians must be ap- 
peinted for them, and this makes the 
proceedings just that much more 
complicated. 

Expense 

The expense of administrat- 
ing an estate is considerable. The 
regular statutory allowance in the 
State of Ohio is 6 per cent. on the first 
$2,000 handled by the administrator, 
4 per cent. on the next $2,000, and 2 
per cent. on everything thereafter, but, 
in addition to that, the administrator 
is allowed extra fees for any unusual 
services and is also allotted attorney 
fees for legal advice and other legal 
services that may be required. It is 
seldom that an estate is settled for 
less than 6 per cent. on the gross 
amount handled, and in many cases 
the expense will run as high as 25 
per cent. 

This whole proceeding may be bet- 
ter illustrated if we take a concrete 


Third. 


example of an estate of which the 
writer was administrator. 

In September, 1916, Mr. S. died. He 
was about fifty years old, of German 
descent, of thrifty habits and of some 
shrewdness in investments. His sal- 
ary was about $3,000 a year, which, 
with a certain bonus allowed by the 
company for which he worked, in- 
creased his income to about $4,000. He 
left a widow and a minor son. There 
were at the time of his death moneys 
in bank amounting to about $26,000, 
and other perfectly good securities, 
mostly preferred stocks in Ohio com- 
panies of good standing, amounting to 
about $19,000, and he also left a home 
conservatively valued at $10,000. 
Among his assets was an insurance 
policy of $3,000 made payable to his 
cetate and one for $2,000 to his mother. 
Lhe policy made payable to his mother 
was cashed at once without delay. 
The widow and son, however, were 
automatically by his death deprived of 
income from his salary and of all in- 
come from his property, and also of 
all use of the property except the 
heme. The policy payable to the es- 
tate was also cashed at once, but the 
proceeds had to go through the hands 
ot the administrator. In spite of the 
fact that this estate was in very liquid 
form, it took approximately fourteen 
months from the time of the death of 
tie husband before the widow in her 
own right, and further, as guardian of 
the only child, was able to get control 
of the estate and really enjoy the in- 
come thereof. The expense of admin- 
istering this estate, without counsel 
fees of any kind, amounted to $1,127.38, 
for administrator’s fees, and $16.54 for 
cests to the Probate Court. 


Life Insurance Contrast 

From personal knowledge of the 
settlement of many estates, I can say 
that this estate was settled far quick- 
er than ninety per cent. of the cases 
that go through the Probate Court and 
at less than half of the expense that 
ordinarily attends such settlement. 

Contrast this with the following life 
insurance case: 

Mr. G, a well-known Cleveland busi- 
ress man about forty-five years old, 
was insured in The Penn Mutual Life 
Jnusurance Company for $50,000. The 
date of the policy was March 20, 1912. 
Hie died on June 9, 1916. Within a 
week of his death the entire amount 
of the policy was paid and subject to 
the control and order of the widow. 
There was not a cent of expense con- 
nected with this and the money was 
paid at the time when money is most 
needed, namely, at the period when 


the family expense was abnormally 
high due to illness and funeral ex- 
penses, when income from _ other 
sources was cut off, and when cash 


vas imperative for the actual needs 
of the family until a re-adjustment of 
the mode of living had been perfected. 
Then, too, the widow was saved any 
embarrassment in appearing in court, 
which for most women is a hard ordeal 
to go through, particularly so imme- 
diately after the death of a husband. 

The writer has had considerable ex- 
perience in settling estates and in the 
probating of wills. There has never 
been an estate handled at our office 
equal to the estate of Mr. 8, as cited 
above, so entirely free from the or- 
dinary “wildcat” investments in min- 


on 


Interpretation of 
Income Tax Ruling 


PROCEEDS OF A LIFE POLICY 
Deputy Commissioner Explains Scope 
of Payments in Trust for In- 
dustrial Beneficiaries 
The Eastern Underwriter has ie- 
ceived a letter from Deputy Commis- 
sioner of Internal Revenue L. F. Speer 
amplifying a ruling he made at the 
request of this paper. His letter fol- 

lows: 

“This office is in receipt of informa- 
tion which indicates that the scope of 
its ruling to the effect that 

‘If received by an executor for 
the benefit of individual benefi- 
ciaries, the entire proceeds of the 
life insurance policy of the dece- 
dent forms part of the corpus of 
his estate and is not, therefore, 
subject to income tax’ 

is not fully understood by life insur- 
ance men, and as this ruling was em- 
bodied in a letter addressed to you 
under date of March 19, 1918, you are 
new advised as follows: 

“The ruling set forth above was in- 
tended to apply only to the proceeds 
of a life insurance policy which, under 
the terms of the policy, are payable 
t. the executor or administrator of the 
insured’s estate, in trust for distribu- 
tion to individual beneficiaries. It was 
rot intended to apply to the proceeds 
of a policy made payable to the estate 
iiself as beneficiary, even though such 
proceeds were not needed to meet the 
cbhligations of the estate and were later 
distributed, together with other assets 
of the estate, to the, beneficiary.” 








ANDERSON WITH SAN JACINTO 
Former Actuary of American National 
Becomes Actuary and Assistant 
Secretary of Beaumont Co. 
Ralph M. Anderson has just taken 
up his duties as actuary and assistant 
secretary of the San Jacinto, of Beau- 
mont, Tex. Mr. Anderson recently re- 
signed his position as actuary and man- 
ager of the Ordinary Department of 
the American National Insurance Com- 
pany of Galveston, which he had held 

some two or three years. 


ing stocks, oil stocks and _ other 
schemes, the great bulk of which are 
fantastic and leave for the investor 
and for the estate nothing but hand- 
somely engraved stock certificates. 
As a rule we attorneys find that the 
most substantial investment that the 
deceased has made, and the one upon 
which we can surely realize quickly 
and without embarrassment to the 
widow, is an insurance policy in some 
elandard life insurance company. 








TRADES COMMITTEE 
Liberty Loan Commitiee, Second Federal Reserve District 
Jt is the function of the Advisory Trades Committee 
“Rainbow Division"’ to Organize the Various Business 
Interests of New York into compact and efficient 
working nits to sell Liberty Bonds to themselves. 








ests of all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 
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Y. M. C. A. RISKS 
Millions of Dollars of New Insurance 
to Agents “Who Get There 
First” 





In regard to Y. M. C. A. workers, 
the Union Central in a statement to 
field men, printed in its “Bulletin,” 
Suys in part: 

“Announcement appeared in our last 
issue of change in the extra premium 
on Y. M. C. A. war workers of $25 
per $1,900 for the duration of the war. 

“The rule was thus amended to con- 
form to the action of the War Work 
Council which provides that the Y. M. 
C. A, will pay the extra war risk pre- 
mium as specified above on a maximum 
o1 $5,000 insurance, 

“The insurance can be taken through 
eny agency anywhere. Therefore, 
agents everywhere are free to solicit 
this business. As five thousand addi 
t'onal secretaries are expected to be 
sent abroad in the near future, there 
is approximately $25,000,000 of new in- 
surance in sight for the agents who 
get there first. 

“The Company's limit, it will be re- 
membered, is $25900. The extra pre- 
mium on any excess of $5,000, however, 
nust be paid personally by the in- 
sured.” 


FIRST YEAR NON-FORFEITURE 


Mutual Benefit Prints List of Examples 
—Story of a Soldler’s 
Insurance 


The Mutual Benefit in its March 
“Pelican” prints a list of examples of 
lapsed policies paid in full by reason 
et that Company's non-forfeiture sys- 
tem. Three of these policies were on 
the lives of soldiers. One case is of un- 
usual interest, that of Donald E. Camp- 
hell, Island Falls, Me. He held policy 
No. 672,290, a twenty’ year endowment, 
issued at age 17 for $1,000 on April 
ov, 1914, for the benefit of the young 
man’s father and mother. The first 
annual premium, amounting to $47.75, 
was paid. The premium due April 27, 
1915, was not paid. Under the Mutu- 
ol Benefit’s first year ‘ non-forfeiture 
system, however, although only one 
premium had been paid, the insurance 
vas extended for three years and 119 
cays to August 15, 1918. Upon the dec- 
laration of war last April Mr. Campbell 
lk.ft college and enlisted in the Naval 
Keserve, reporting to the Boston Navy 
Yard, where he passed a_ perfect 
physical examination and was sent to 
a training school, later being assigned 
to duty on the U. S. S. Commodore, 
a patrol] boat. He contracted a severe 
cold last fall, resulting in pleurisy at- 
tacks, and died on January 20, 1918. 


The C. B. Knight Agency, New York 
City, sent in applications for $1,063,000 
in March, 1918. 


NEW DISTRICT MANAGERS 


Hibler & Thorne With Equitable Life 
of lowa—Former a Minister 
For Years 


St. Clair & Golden, general agents 
of the Equitable Life of Iowa, in West- 
ern Pennsylvania, have appointed Hib- 
ler & Thorne as district agents in the 
Pittsburgh agency, effective May 1. 
Mr. Hibler, a former clergyman, has 
had considerable experience in the life 
insurance business, and was formerly 
in charge of one of the large churches 
in Western Pennsylvania. Mr. Thorne 
has resigned from an important posi- 
tion which he has held for many ‘years 
with a large railroad system. 

St. Clair & Golden to date are 30 
per cent. ahead of their business of 
last year. 





BYRLEY GOES TO CHICAGO 


To Be Manager of Chicago Territory 
of Fidelity Mutual Life Insur- 
ance Company 
John H. Byrley has resigned as sec- 
ond vice-president of the Fidelity Mu- 
tual to go to Chicago as manager. A. 
Y. Weil, who has been manager there 
for some years, will continue as asso- 
ciate manager. ‘Mr. Byrley has been 
with the Company’ for sixteen years. 
The Company says in its “Field Man”: 
After a day-to-day association 
with him since his coming to Phila- 
delphia two years ago, the official 
family regrets very much not only 
to lose his services as an agency 
organizer, but also to lose this 
close and friendly relationship. At 
the same time the management is 
unwilling to stand in the way of 
Mr. Byrley’s personal preference. 
He has a firm conviction that he is 
best fitted for active work in the 
field, that this kind of work is al- 
together congenial to him and that 
it offers broader scope for the em- 
ployment of his talents. The build- 
ing of a general agency commen- 
surate with the size of a city like 
Chicago will give him an _ oppor- 
tunity to carry out a long-cherished 

ambition. 


ACTUARY PATTISON MARRIED 

The marriage is announced of George 
B. Pattison, actuary of the Peoria Life, 
and Miss Evangeline Kirk. Mr. Patti- 
son has been with the Company for 
seven years, coming to Peoria from 
Canada. 





CAN PAY PREMIUMS IN BONDS 
The Union Central will continue to 
accept Liberty bonds in payment of 
premium, either first year or renewal; 
also, in interest on mortgage or poli- 
cy loans, but at their market value 
instead of par. 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 


2. The Equitabie will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 


For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 























WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,000 under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 


FIRST, it guarantees that in case of death from any cause, $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be pajd. 

THIRD, that in case of death from certain SPECIFIED accident, $15,000 
or THREE TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disabiljty Endorsement FURTHER 
guarantees that in case of total disability as a result of accidental injury, the Com- 
pany will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
but not to exceed 52 weeks, after which the weekly indemnity wjll be at the rate 
of $25 PER WEEK throughout the period of disability. Can insurance do MORE? And 
why should any man be satisfied with a policy that would do less? The cost is low. 

Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgja, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 
Home Office, United Life Building Concord, New Hampshire 
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THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 


of the Company and the Institution he represents. 
) agent’s morale and chance of success. 


The stronger the rear guard, the greater the 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan investments, 
developing the Country’s agricultural 


Jesse R. Clark, President. 


The SECURITY of the non-fluctuating, panic and war 


ne ¢ resources, and _ proof investments, limited to first mortgages on carefully 
thereby contributing largely to the world’s food supply. selected cultivated farms, and U. S. Liberty Bonds. 

The UNIQUE SERVICE extended freely to the insured 
and their beneficiaries, meriting the appellation—the posits, the result of the Company’s superior earnings, 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


The SAVING enjoyed by policyholders in premium de- 


favorable mortality, and economy of management. 


of Cincinnati, O. Allan Waters, Second Vice-President 
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Business Associations 


Help men to success. 


Provident agents are associated with a business organi- 


zation whose 
and financial security 


reputation 


for integrity, fair dealing 
extends over half a_ century. 


Write for information 


The Provident Life and Trust Company 
of Philadelphia 


Founded 1865 














THE MOST VALUABLE POLICY FOR YOU 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 

Secure prompt action in the 





R INSURANCE com 
WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 




















From “The 





Partnership Insurance a 


Phase of Good Will 


By Joel Hunter, C. P. A. 


Journal of Accountancy” 

















The good will of a business is an in- 
tangible something that we all recog- 
nize, yet find it difficult to express in 
figures. If a concern buys out another 
concern and pays for it more than its 
assets are worth, this excess amount 
is considered to be paid for the good 
will. This much is easy because we 
get it by elimination. But let us sup- 
pose the case of a concern depending 
largely upon the favor of the public, a 
concern which has spent thousands of 
dollars, extending over a period of sev- 
eral years, introducing and ceaselcssly 
recommending its product to the public. 
We know that there is a good will 
value there, and we are told of various 
methods by which to compute it. One 
is to estimate, or attempt to estimate, 
how much of the amount expended has 
exhausted itself to date and to value 
the remainder similarly to deferred 
charges to operations. Thus if $300,000 
had been expended in the previous 
fcur years, and on account of that 
amount having been disbursed for pub- 
licity, business was coming in at a rate 
eguivalent to, say, 8 per cent. on $75,- 
000, then a similar amount, $75,000, 
might be set up on the balance-sheet 
exset values under such a head, viz.: 
deferred charges to operations. 


Public Demand Overplus 


Another way of ascertaining the ex- 
istence of good will may be illustrated 
hy determining the value of the prop- 
erty and equipment of a concern con- 
stituting its capital investment and if 
the returns, net profits, are unusually 
large, considering that the overplus is 
created by great public demand. As an 
example, say that the Blank Company 
has wrapped up in its plant, distributed 
perhaps over many States, some $3,000,- 
000. Say the net profits are $1,000,000 
per annum, or 33 1-3 per cent. A fair 
return on an investment of three mil- 
lion would seem to be covered by 15 
per cent., or even 20 per cent. Then 
the difference between these percent- 


aves, say 18 per cent. or $540,000, 
might be considered due to the favor 
the company enjoys from the public. 

If the business had been continuously 
successful and large amounts had been 
disbursed for publicity, an ever increas- 
ing value would be built up which would 
eventually crystalize into what we call 
gcod will. Now two questions arise. 
lirst, shall we give expression to the 
existence of good will by raising a 
icdger account for it? And, second, if 
we decide to open such an account, 
hew shall we estimate it? An import- 
ant point bearing on the first question 
is brought out in the excess profits tax 
luw which recites that no good will as- 
set value will be allowed (in determin- 
ing the net capital investment) unless 
it was paid for specifically in cash or 
its equivalent. Again, there is a strong 
current of thought which believes that 
if the profits are so large as to predi- 
cate the existence of good will (unusu- 
ally large returns on an investment 
continued over a long period of years) 
the very existence of such profits, prov- 
en by the payment of dividends or the 
accumulation of surplus, is, in itself, 
sufficient evidence of the existence of 
good will without the raising of a 
lk. dger account. 

While I have never seen an official 
expression of its opinion, I believe that 
the consensus of opinion among the 
members of the American Institute of 
Accountants is that no account of good 
will should ever be raised unless paid 
for in money or its equivalent and, 
even when raised, should be gradually 
written off. 

Smaller Corporations 

Among the smaller corporations and 
partnerships there is generally one man, 
sometimes two men, whose personality 
has made the business a success—a 
man, or men, whose passing away 
would seriously embarrass the business 
for a while if not permanently. At 
euch a crisis in its affairs, a breathing 
spell is urgently needed to give suffi- 





cient time for a new comer to get in 
tcuch with the duties of his predecessor 
and familiarize himself with the re- 
sponsibilities he has undertaken. The 
business must not stop nor should its 
financial machinery be clogged. Here 
is where the continuance of personality 
is needed. In some respects, good will 
is made up of personality. Expressed 
s'mply, good will means the probability 
cof old customers returning. The man 
Who causes the world to “make a path 
fo his door” creates good will. 

A policy of insurance, payable to the 
firm, written on the life of a man who 
has been instrumental in building such 
“ business is, in a measure, capitalizing 
or preparing to capitalize such a per 
sonality. Under present conditions and 
for many firms this is a particularly 
favorable time for such an investment. 
The demand on the vitality and the 
strain on the nerves of executives was 
perhaps never greater than it now is. 
Every safeguard, every form of relief 
and promise of ease under pressure is 
a pleasing prospect to the “tired busi- 
ress man,” and from a disinterested 
viewpoint I commend this thought to 
careful attention. Not that the subject 
is new, but perhaps it has not been con- 
sidered from the angle of good will. 
Roosevelt, I believe it was, who defined 
personality as the “guiding  intelli- 
sence.” The financial world recognizes 
personality by backing the successful 
executive with its money power. 

An “Insurable Interest” Defined 

As I understand it, an insurable in- 
terest igs one where the relation of the 
insured to the beneficiary is such that 
it is, or should be, more profitable to 
(he beneficiary for the insured to live 
than to die, but where in case of death 
the strain is relieved in part by this 
pecuniary assistance. The expression 
of this phase of good will by partner- 
ship insurance is widely recognized in 
actual practice, if not under that name. 
in the new income tax regulations, the 
first interpretation was that the premi- 
ums on such policies were allowed to 
be charged with the regular expenses 
cf the business; but on August 30, 
1¢17, the revenue bureau made a ruling 
whereby the premiums charged upon 
insurance carried by a firm or corpora- 
tion on one of its members must not 
be deducted from income or treated as 
en expense. In case, though, the pol 
icy becomes a claim, all of the premi 





ums paid up to that time can be de- 
ducted and ineome tax will only apply 
on the difference between the total pre- 
miums paid and the total amount of 
policy. 

Recently, in Atlanta, the president of 
a corporation died. This company was 
ene in which the personality—the guid- 
ing intelligence—of the executive was 
especially valuable. He was a man 
with a national reputation. The com- 
puny insured his life, policy payable 
tc the company, for some $50,000. At 
his death this money put the company 
cn easy street. 

An Atlanta Story 
Only a few three 


years ago young 


men started a dry goods store in At 
lanta. They were experienced in their 
respective lines and for this reason 
were relatively valuable. Each man’s 
liie was insured, | am informed, for 
$12,000. Quite soon one died. Quick 


settlements were made, his estate gat- 
ivfied and the business proceeded with- 
out interruption. The successors to this 
firm are now conducting one of the 
most prominent stores in Atlanta, and 
it is very unlikely, indeed, that they 
would have been able to continue busi- 
ness without this outside aid. 

Partnership insurance is, I think, an 
interesting phase of good will. I said 
that this was a particularly favorable 
time to make an investment in part 
nership insurance. This statement, of 
course, applies only to those firms 
whose net income is of such propor- 
t'ins that it would not feel the addi- 
tional cost of the annual charge for 
the insurance premiums. I do not 
mean by this that only rich concerns 
cujoying a plethora of war profits 
should take out such insurance, but 
also fiims and corporations having a 
l-gitimate insurable interest and whose 
incomes are sufficiently large for them 
not to feel the additional burden of 
the insurance premiums 

At times like these, times of tre- 
inendous governmental financial activ- 
tty, when we must rally to the support 
of our country not only with our young 
men, but with our money, the mind 
naturally reverts to the thought of ad 
ditionally safeguarding the interests of 
one’s firm. And where the conditions 
sre as described and the purse will al 
low, I am of the opinion that an in 
vestment in partnership insurance is 
an excellent one. 





wins the confidence of the insuring public. 





The Right Place for the Right Man 


The capable and energetic man or woman who represents a company which provides 
an unexcelled policy at a low net cost is sure to succeed as a life underwriter. That 
is why our representatives everywhere are loyal, contented and enthusiastic, The rep- 
utation of their Company for prompt and efficient service gives them a confidence which 

Occasionally we have a General Agency openmg. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 








54 Millions from 42 Agencies | 


38 Millions Increase in Insurance in Force 











The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 











Incorporated 1851 | 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








THE 
METROPOLITAN LIFE 




















To the farmer whose 


Policy property is mortgaged, 
Should a life insurance policy 
Balancethe for the amount of the 
Mortgage mortgage should be 


considered an absolute 
necessity. It is his 
duty to himself, his family and the 
community in which he lives, to take 
a policy in a reliable company for the 
amount of the incumbrance. Should 
ke die, his family wil] not only be de- 
prived of his services in carrying on 
the farm, but they will be obliged to 
keep up the interest upon the mortgage 
and finally pay the principal at matur- 
ity in order to save the homestead. 
This they may be unable to do unless 
the farmer, by taking a life insurance 
policy equal to the amount of the mort- 
gage, guards against the possible loss 
of the farm at his death, and enables 
his family to pay off the mortgage and 
own the farm unincumbered. 

A farmer may find it difficult to ac- 
cumulate sufficient money to meet a 
mortgage at its maturity, but he should 
be able to save enough to pay the pre- 
mium on an endowment policy for an 
amount equal to the loan and thus 
create a fund which will pay off the 
mortgage at the maturity of the en- 
dewment or at his death, if earlier. 
Thus he can lay up in small annual in- 
erallments an amount sufficient to pay 
eff the incumbrance, with the addition- 
al advantage that should he die before 
the expiration of the endowment pe- 
riod, the payments cease and the whole 
amount becomes immediately availa- 
bie. 

Every farmer insures his house, his 
machinery and his grain against fire, 
and his crops against cyclone or hail. 
These disasters may not happen, but 
his death is inevitable. If the house 
is burned, the man can rebuild it with 
the fire insurance money; if his crops 
are lost, he can begin over again, but 
if the farmer himself dies uninsured, 
the main support is gone and the loss 
to his family can be neither repaired 
nor even partially alleviated, says the 
“Mutual Life Quarterly.” 

* 6 


on the Farm 


Messrs. Branch & Pow- 

Converting ell, of the Penn Mutual, 

at Attained having been warmly con- 

Age gratulated upon a re- 

cent increase jn the vol- 

ume of new product, have written to 

that Company respecting the means 
employed by them as follows: 

“A large percentage of our increase 
is the result of term policies converted 
at attained age. We realized that we 
would have unusual difficulties this 
year, and arranged to make a special 
drive in January for the conversion of 
term policies, and for this purpose col- 
lected all our policy cards at a given 
point, securing from the actuary trans- 
fers for the conversion of each one, 
and going personally to all these points 
tc interview the member. So far the 
scheme has worked out very well, and 
we expect to extend it to other points 
of our large territory. Aside from ef- 
fecting conversions we have on these 
special trips on several occasions se- 
cured additional insurance from. the 
term policyhold2rs. 

“Another method which we are pur- 
suing has given us much additional 
business. When the actuary sends us 
a statement of an accumulated surplus 
settlement under a full-paid policy, we 
endeavor to see the insured in per- 
son, submitting a proposition about as 
follows: 

“Ist (assuming the amount of 
surplus to be $360 and the age of 
the insured 45), the company will 
pay you in cash $275:84 and give 


you an additional standard ordinary 
life policy for $2,000, with the first 
year’s premium paid, and continue 
your old policy in force full-paid 
and participating, providing, of 
course, a satisfactory examination 


is furnished, withcut expense to 
yourself. 
“2nd: If we cannot see the in- 


sured in person, a written proposi- 
tion calls for option 1-B, and dur- 
ing the correspondence jin connec 
tion: with it we frequently have the 
opportun'ty for a personal Visit, 
which is usually attended with new 
business if the insured is in good 
health.” 








* * * 


The Bank of Ham- 

Canadian Bank ilton, Hamilton, Ont., 

Advertises is running a_ series 

Life Insurance of advertisements 

asking the public to 

patronize life insurance. The ads fol- 
low: 





Metropolitan Life Insurance Company 
Home Office Building 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force... .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
WORIEIGE 6b. ccnct-nsaisicn me oOD 
It stood first in the world in amount 
of insurance placed in 1917 
WAG A Ae las ae $791,060,002 

It stood first in the world in gain 
in insurance in force in 1917 
arenes Seerrrerrrrre 

It stood first in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 














The Beginning of Saving 
Just as in everything else, there is 
a right and a wrong way to save. Sav- 
ing should be above all systematic 
and purposeful. 
Systematic in 
cefinite sum at 
Purposeful in 
definite object. 
The advice of this bank is to adopt 
us your first purpose the initial pre- 
mium on a life insurance policy. 
Talk to a life insurance man about 
this plan. 


money in a savings account, where it 
earns interest until used. Then as 
each annual premium comes due you 
will be ready for it, without worry or 
embarrassment, 

But here is the real advantage of 
the plan—you will find it so easy to 
yay your insurance this way that you 
will buy more insurance, as much as 
you ought to take, because you know 
that the payment of the premium by 
this plan will always be within your 
means. 

Talk to any life 
about this plan. 


that you set aside a 
definite intervals. 
that you save for a 


: ape _ insurance agent 
foo You Know How Much Life Insur- . 
ance You Ought to Carry? 


Any good life insurance man _ will 





help ycu decide this question in the Buy “Life Insurance This Way 
light of your own position and _ cir- Consider first—the maximum propor- 
cumstances. His assistance is con- (‘on of your salary available for the 
seientious and confidential. purchase of life insurance; second, 
Ask his advice. You will probably the minimum income that in decency 
find you are not carrying enough. and. self-respect, you would provide 


for your wife when you are gone. 
Necessarily, the older a man is when 
he buvs life insurance the smaller the 
income his family will receive from 
the life insurance he can afford to buy. 
Young men especially. between the 
agers of 20 and 30. should consider this 
most cerefully. Buy life insurance big, 


Then he will explain our plan by means 
o° which you can spread the cost of 
your insurance over the entire year. 


Buy Insurance by the Month—Pay 
the Yearly Rate 

is, save onetwelfth the annu- 

monthly, putting the 


That 
al premium 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New |] 
York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. | 


a 








THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


” | 























right now, when the proportion of 
your income available for the purchase 
of life insurance is large, and the pre- 
mjium rate is low. 
A premium savings account 
life insurance easy to buy. 
Talk to a life insurance man about 
this today. 


makes 





Protect Your Business with 
Payments 
Corporation insurance on the lives 
of its executives has furnished the 
capital which assured the success of 
many a business. (Heavy indebtedness 
means heavy overhead expense. Heavy 
cverhead expense may mean loss when 

values are fluctuating. 

Corporation insurance paid for from 
a fund built up by monthly deposits 
in’ a premium savings account is the 
least expensive and most valuable 
safeguard that can be set about a busi- 
ness. 

Talk to a life insurance man about 
ihis plan. 


Monthly 





big Business (Men Buy Life Insurance 
Big 

A few years ago the death of a man 
leaving $100,000 life insurance occa- 
stoned considerable comment. 

But now big business and profession- 
al men buy even larger amounts of 
both personal and _ corporation life 
-nsurance. 

It is because they realize that some 
definite substitute for a part, at least, 
cf their productive ability must re- 
niain after they are gone. 

Is the ratio of your life insurance 
to your present income large enough? 
Probably not. But a premium savings 
account enables you to carry as mucli 
as you should, without embarrassment. 

Any life insurance man in Winnipeg 
will gladly tell you more about this. 





FIFTEEN CENT PIECES 

Washington, D. C.—Congressman 
George F. O’Shaunessy, of Rhode 
Island, has introduced a bill to author- 
ize the coinage of fifteen cent pieces. 
Introduced primarily for the benefit of 
the motion picture industry, the bill 
will, however, prove advantageous to 
many lines of business. It will have 
its value to the life insurance col- 
lectors in dealing with ten and fifteen 
cent premium payments. The meas- 
ure has been referred to the ‘Com- 
mittee on Coinage, Weights and Meas- 
ures of the House of Representatives 
for its consideration. 
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The Continuous 
Instalment Policy 

ADVANTAGES OF THIS CONTRACT 

Even After Fifty-five a Wealthy Man 


Can Lose His Entire 
Fortune 





By E..W. Marshall, Assistant Actuary 
Fidelity Mutual Life 

Occasionally you meet a_ prospect 
who says, “Yes, Mr. Agent, your ‘In- 
come for Life’ contract is splendid for 
the average man, but my case is excep- 
tional. I am confident that I will save 
enough in the next thirty years to pro- 
vide for my old age without your assist- 
apce. All I am interested in is plain 
insurance protection for my wife and 
nothing else.” 

You know this type of man, usually 
self-sufficient, cocksure of himself and 
for this reason an “easy mark” after h2 
Passes fifty-five years of age with a 
head full of out-of-date business meth- 
cde and ideas to which he stubbornly 
clings. We have seen just such men 
with comfortable fortunes—not far 
short of millionaires—stake everything 
on their supposedly invincible financial 
ability, almost over night lose all they 
have, and face old age dependent upon 
the support of a close relative. 

Nevertheless, you can seldom induce 
s¢ch a man to buy an “Income for 
Life” policy, so you prepare to offer him 
a life policy as an alternative. Here is 
tre opportunity to suggest a continuous 
instalment contract. Your prospect is 
already saturated with the oldage in- 
come idea after listening to your de- 
scription of the “Income for Life” pol- 
icy and you can make an effective 
appeal by suggesting that he take out 
a policy to pay his wife an income at 
hic death. 

Contracts Compared 

Suppose your prospect and his wife 
are both aged 35, and that he would 
like the amount of the income to the 
wife to be about $1,000 per year. Ac- 
cording to your rate book, the premium 
for a $20,000 continuous instalment pol- 
icy would be: 

Ordinary life, 20 instalment cer- 

tain and continuous to benefi- 

NK detidns anbracs cede esterases $451.60 
2U-Payment life, 20 instalment 

certain and continuous to bene- 

DE -eanssncce deeds crante ous 587 20 


In many cases this proposition w/ll 
meet with the prospect’s approval and 
ycu can obtain an application and s>%t- 
tlement at once. But sometimes the 
piospect will ‘be enthusiastic over the 
entire contract except that he is un- 
able to pay the premium for the 20- 
payment plan, which he prefers, and is 
alkcut to drop the whole matter or con- 
sider a smaller income to the benefi- 
ciary. 

However, you have not used all your 
ammunition. Say to him, “Mr. Jones, 
this proposition provides for twenty in- 
Stalments certain of $1,000 each, 
whether your wife lives or not. If the 
number of instalments certain be re. 
duced to ten, the premium for the pol- 
icy would also be considerably lowered 
as follows: 

Ordinary life, 10 instalment cer- 

tain and continuous to benefi- 

ne ee eee ee pee $337.70 
20 Payment life, 10 instalment 

certain and continuous to bene- 

ne PE IS OO. rere 436 50 

In other words, the 20 payment life 
rate on the ten instalments certain 
basis is less than the ordinary life 
Tete on the twenty instalment certain 
basis.” 

Mr. Jones cares little whether the 
Number of instalments certain be ten 
or twenty, and signs the application. 

In general, the rate for a continuous 
instalment policy to provide a given jn- 
come to the beneficiary, is less on the 
ten instalment certain plan than on the 


twenty instalment basis, and in som> 
cases the 20payment life ten instal- 
ment certain rate is less than the ordi- 
nary life twenty instalment certain 
premium, although this latter relation 
upsually does not hold if the bonefi 
clary’s age is under 25. 

The following comparison shows the 
reason for the above facts, using the 
ordinary life continuous instalment pol- 
icy as an example: 

Commuted value of 20 instal- 

ment certain of $1,000 each. .=$15,324 

Commuted value of 10 instal- 


ment certain of $1,000 each..= 8,786 
20 inst. 10 inst. 
ctn. ctn. 


Premium for above com- 

muted value.......... $415.80 $238.40 
Extra premium for con- 

tinuous instalment fea- 

SD ntitin o deaewhane dn 35.80 99.30 

Total premiums....... $451.60 $337.70 

The difference between the twenty 
and ten instalment certain premiums is 
duc to the fact that the latter com- 
muted value is less, although the extra 
premium for the continuous instalment 
feature is greater on the ten instalment 
certain basis. 

The surrender values and dividends 
weuld of course be larger for the twen- 
ty instalment certain policy, as they 
are based on an amount of insurance 
equal to the commuted value. 

The Cost 

The premiums for continuous instal 
ment policies contained in the rate 
book are for twenty instalment certain 
as this number of instalments is usu 
ally considered the most satisfactory 
for the average insured. There are 
cases, however, where it would be un- 
necessary to provide for more than ten 
instalments certain. In such instances 
the prospect might well be quoted rates 
ca this basis and thus be given the 
opportunity to purchase a larger in- 
come to the beneficiary for the same 
outlay in premium. 

Whenever a ten instalment certain 
policy is presented in comparison wt) 
a twenty instalment certain contract, 
the prospect should be made to under- 
stand that the number of instalments 
certain is less. 

The continuous instaiment pol'cy is 
made very attractive by the addition 
of the disability clause. The amount 
of the disability annu‘ty is the same as 
that of the instalments to the b2nefi 
ciary. 

Rates for the ten instalment certain 
centracts at individual ages may he 
obtained from the head office upon re 
quest. The dates of birth of both the 
insured and beneficiary should be stated 
ju such requests. Values for these pol- 
icies, on the $1,000 basis to provide for 
ten instalments of $100 each, may be 
obtained by multiplying the regular 
values by .8786 as Shown on page 497 
ot the rate book. 

The continuous instalment policy, 
while not in such demand as the “In- 
come for Life,” is an attractive propo 
sion to present in certain cases. 





THIRTY-THREE YEARS OLD 





Pittsburgh Life Underwriters Celebrate 
Anniversary—Now One of Best 
Organizations 

After thirty-three years the Pitts- 
burgh Life Underwriters Association 
is second only to the Boston associa 
t'on in point of age, and to the New 
York association in point of member- 
ship. The thirty-third anniversary was 
celebrated last week. 

W. C. Lyne of the Union Central 
Life presided. ‘He is the second and 
oldest living former president of the 
association. Mr. Lyne called attention 
to the notable part the association has 
played in stamping ort the two great 
evils of the business—rebating and 
twisting. Graham C. Wells spoke on 
the insurance lecture course, 





THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 








—_—_—_ 








| : 
= INSURANCE 





Organized 1871 


COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARG®ST STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 


ee 


art 




















ARTHUR E. CHILDS, President 


LIFE, ACCIDENT, and 


covering Permanent and 





The Columbian National Life Insurance Company 


Tolal 
Indemnity for Loss of Time— 
A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 
HEALTH INSURANCE 
Disability and Weckly 








COUNTRY BANKER-AGENTS 


C. W. Soesbe, of Alabama, Whose Bank 
Has $400,000 Deposits, Tells 
of Opportunities 


C. W. Soecsbe, a country banker ‘n 
Aiebama, recently addressed the agency 
force of Branch & Powell, Penn Mu 
tual Life, Montgomery, Ala. This is 
a summary of his talk: 

“I live in a country town of 1,500 
inhabitants; our bank has a capital o? 
$56,000 and deposits of about $400,000. 
We now have in force nearly one m'l- 
lion and a half of life insurance in our 
vicinity. Please look down into th» 
future a few years, from the stand- 
point of the stockho'ders of the bank. 
This million and a half of life insur- 
ance will become payable at some time. 
Where will the banking business con- 
nected with the settlements go? I was 
instrumental in putting the insurance 
in force; I have been somewhat in 
strumental in keeping it in force; I 
xpect to make the settlements—will 
it not be the most natural thing in th» 
wcerld for the proceeds of the policies 
to be left in my care? Can anyone 
conceive of any scheme that would b2 
wore succcs*ful and far-reaching in 
bringing to the bank a large amount 
of the most desirab'e deposits? 

“The writing of life insurance by a 
country banker follows the trend of the 
times to cover a general field of activi- 
tics, in the country d‘stricts. The writ- 
ing of life insurance opens up a large 
opportunity to increase h’s income in 
a manner that is in keeping with th> 
nature of his other business. In tho 
writing of life insurance, the country 
benker renders a great and useful serv- 
ice to his community, and in so doing, 
starts a stream of business toward his 
bank that may exceed his fondest hop’s 
and continue for many years. 

“Therefore, the country banker is 
warranted in being an active life in 
surance solicitor.” 

BANK BUYS GROUP 

The First State Bank of Detroit, 
Michigan, has purchased Prudential 
group life insurance to cover fifty em- 
ployes. The individual amounts range 
from $500 to $3,000 depending upon 
the length of service of each employe. 


GERMANY’S FINANCIAL PLIGHT 

By Congressman Hull, Tennessee 

Germany, as stated, has piled credit 
cn credit, issued fiat money, and so in. 
flated both credit and currency that 
she does not now receive from her 
bond issues a net amount of real 
money equal to more than one-half of 
the subscriptions on account of cur- 
rency depreciation. Germany allows 
ne open trading in bonds, in order to 
keep secret thcir rcal, depreciated 
values, Poth Germany and Austria 
are vainly striving to detect large 
numbers of persons smuggling gold 
out of the respective countries, and 
inflicting the severest penalties. The 
German interest rate ranged from 3 
per cent at the beginning of the war 
lo 3% per cent., then to 4 per cent,, 
and finally to 5 per cent, and over as 
the war has progressed, Reference 
must be had to the discount at which 
her loans have been floated in order 
t. ascertain the exact interest yield, 
Germany’s interest difficulties have not 
given serious concern under her meth- 
cds of war finance, which involve 
wholesale fiat money issues for all 
needed purposes. Austria carries an 
interest rate of virtually 6 per cent. 
or nearly her entire indebtedness, 
Which has now risen from $95 per 
capita before the war to $520 per 
capita at present. The Austrian Gov- 
ernment authorized the Austro-Hun- 
ririan Bank to increase its note cirew 
lation from $600,000,000 before the war 
to $3,540,000000 in December, 1917. 
this note credit was placed at the dis- 
posal of the Government with the re- 
sult that the Government has dposit- 
ed treasury bills bearing 5 per cent. 
interest with the bank, receiving the 
bank's note issue and other money 
therefor until the amount thus derived 
by the Government aggregated $2.640,- 
000,000 in December last. It is most 
difficult to reckon actual net values of 
paper in Germany and Austria on ac- 
count of inflation and their abandon- 
ment of the gold standard. 


The Bankers’ Life of Nebraska has 
increased its assets from September 
of last year by $1,000,000, 
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JOHN HANCOCK NOW A _ BILLION 
DOLLAR COMPANY 

Fifty-six years after its incorpora- 
tion, or, to be more, exact, early in the 
month of April, 1918, the John Hancock 
Mutual Life Insurance Company came 
into the record as the seventh in the 
list of American life companies having 
more than one billion dollars life in 
surance in force. 

It was on April 21, 1862, during the 
first throes of the Civil War, that John 
A. Andrew, then Governor of the Bay 
State, signed the charter incorporating 
the Company “for the purposes of mak- 
ing insurance upon lives.” 

A year before that, or on April 10, 
1861, as the result of the agitation by 
Elizur Wright, the first Commissioner 
o! the first insurance department known 
on this side of the Atlantic, there had 
been passed by Massachusetts the first 
non-forfeiture statute relating to life 
insurance in this country, and it seems 
to have been in connection with the 
study of that subject that a citizen of 
Boston, Albert L. Murdock, convinced 
of the justice of the principle, was led 
to the formation of a company which 
should be the first company avowedly 
to stand for that principle. This re- 
sulted in the creation of the John Han 
ecck Mutual Life Insurance Co. as the 
first company chartered under any 
non-forfeiture law in the Western 
Hemisphere, 

Its first policy was issued to Mr. 
Murdock under date of December 24, 
1862. 

The first report, issued as of Janu 
ary 1, 1864, showed outstanding 287 
policies insuring $526,950, on which 
there had been no deaths, and assets 
of $125,536.05, including the $100,000 of 
original guaranty capital, which capi 
tal was retired in 1872, since when the 
Company has proceeded upon a strictly 
mutual basis. 

The early history of the Company 
was made strenuous by the difficult and 
exciting events of the war during which 
ic had its origin, and by the depression 
of the following years. In 1879, one of 
the most notable events of the Com- 


pany’s history occurred in the election 
of Stephen H. Rhodes, the then in- 
surance commissioner of the common- 
wealth, to be the president. The Com- 
pany’s entry into the field of industrial 
insurance followed shortly thereafter. 

The year preceding the accession of 
Mr. Rhodes to the pres'dency showed 
the Company holding assets of $2,748,- 
668, liabilities of $2,517,263 and a sur- 
plus of $291,405. The insurance in 
force amounted to but $12,904,660. Mr. 
Rhodes died in 1909 and was succeeded 
by the then vice-president, Roland O. 
Lamb, who still heads the Company. 
At the close of 1909, the year Presi- 
dent Lamb assumed office, the Com- 
pany showed assets of $64 945,610; lia- 
bilities, $58,786,457; unassigned funds, 
$6,159,153; insurance in force, $526,- 
945,925, and the impetus of the growing 
power is graphically illustrated by the 
statement for the year ending Decem- 
ber 31, 1917, which shows assets $156,- 
466.359; Vabilities, $147,785,472; un- 
assigned funds, $8,730,887, and with a 
total amount of insurance in force on a 
paid for basis of $975,296.293. 

The Company having doubled in size 
in less than ten years, will reach its 
fifty-sixth anniversary on April 21, 1918, 
with well over a clean billion of out- 
standing insurance as witness of its 
success as an institution devoted to an 
important phase of the public welfare. 


STATEN ISLANDERS SAD 





New Rules of Suburban Exchange 
Adopted—A. G. Martin Elected 
President 


By the slighest of slight margins the 
Suburban Exchange at its meeting this 
week, adopted amendments to its rules 
confining local agents to one of three 
group territories: mainland, Long Island 
and Staten Island. The location of the 
acent’s office assigns him automatically 
to a group. Certain Staten Island 
egents who bad close affiliation with 
William Street brokers, and have been 
writing everywhere, feel that their ac- 
tivities will be crimped. The Staten 
Island territory is 45 square miles. 

A. G. Martin of the Northern, former 
president of the Underwriters’ Asso- 
ciation of New York State, is the Sur- 
burban’s new president; Frank D. Lay- 
ton, National, is vice-president. 


TWO NEW APPOINTMENTS 
Frank KK. Carpenter has been ap- 
pointed general agent of the Equitable 
Life of Iowa for the Southern half of 
South Dakota with headquarters at 
Sioux Falls. For the past three years 
he has been identified with the Surety 
lund Life of Minneapolis, covering the 
same territory 

Another recent appointment by tha 
Company is that of Daniel Masterson 
as general agent for Southwestern 
Iowa, headauarters at Shenandoah. For 
four years he was general agent of the 
American Life of Des Moines. 


WAR SERVICE BULLETIN 
The Equitable Life Assurance Society 
has begun to issue a War Service Bul- 
letin. The first issue is called “Carry 
On,” and begins with an introduction 
by President Day. 


P. L. & T. MEETING 
Field men of the Provident Life & 
Trust are attending a three days’ meet- 
ing at the home office this week. 























KARL BE. LEYDA 


Earl E. Leyda, of Pittsburgh, has 
been appointed special agent of the 
Automobile Insurance Company of 
Hartford for Western Pennsylvania 
and West Virginia. For fourteen years 
Mr. Leyda has been in the fire insur- 
ance business, and during that time he 
lias had experience in many of its dif- 
ferent branches. For seven years he 
was special agent for the Virginia Fire 
and Marine, and he has also done ex- 
cellent work in the agency and broker- 
age end in connection with large lines. 
He has a host of friends in his field 
and will be a good man for the Auto- 
mobile. Mr. Leyda succeeds George R. 
Fulton who goes to the home office as 
executive special. 

* a * 


J. Jefferson Tyndall, manager of the 
Fidelity Mutual (Life, is to leave for 
rance for the National War Work 
Council of the Y. M. CG. A. He has 
been given a six months’ leave of ab- 
sence by the Company. 

* . * 


James H. Blagg, of Kansas City, is 
the only auctioneer whose picture has 
been printed by the “Hartford Agent,” 
that live publication of the Two Hart- 
fords, and probably the only auc- 
tioneer whose picture ever will ap- 
pear in that paper, but there was good 
reason for printing it as the following 
chronicle says: 

“Immediately following the big fire 
at the Kansas City Stock Yards, a 
hastily recruited but almost perfectly 
organized army of yardmen and sales- 
nen, bank presidents, commission 
merchants, stock yard officials and live 
stock traders went to work to help 
the ‘Hartford’ straighten out the tan- 
le of affairs resulting from the fire. 
The Company had taken over thou- 
sands of head of cattle, so mixed that 
individual ownership could not be es- 
tablished, and three days after the 
fire 10,900 head of live stock were sold 
at public auction. This was an under- 
taking which, in its magnitude was a 
radical departure from the usual course 
of live stock trading. James H. Blagg, 
live stock auctioneer, mounted the 
stand at 10:30 o’clock in the morning 
aud cried the sale without interrup- 
tion until 4:30 in the afternoon, when 
the last animal was sold. Counting 
delays in keeping cattle moving, the 
animals were sold at an average rate 
of more than thirty head per minute, 
or about fifty car-loads per hour. Mr. 
Blagg, we believe, became the cham- 
pion live stock auctioneer of the 
vorld.” 
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THE HUMAN SIDE OF INSURANCE | 











H. L. A. Bates, who is the peaceful 
and modest manager of the Standard 
Forms Bureau jn San Francisco, has 
four sons who are wearing their coun- 
trv’s uniform. Captain Norman Bates, 
of the marines, has seen active service 
and is now stationed “somewhere,” 
whether over there. or here is not 
kuown. Richard Rates is a lieutenant 
in the United States Navy, graduated 
fiom Annapolis in the class of 1915, 
and is at sea. Edward Bates is now 
a‘ Camp Kearny at the Officers’ Train- 
ing Camp. Leslie Bates is a member 
of the Aviation School at Berkeley. 
There is one other son, Jocelyn, who 
expects to enlist us soon as he has 
recovered from injuries incurred in a 
f.otball game. 

* ~ + 

W. N. Van Alstine, president of 
Itogers & Ashe, Inc., a well known in- 
surance agency at Little Falls, N. Y., 
is .now a part-timer. The event is 
chronicled as follows in a local news- 
paper: “At a meeting of the stockhold- 
ers of the Little Falls Fibre Company 
yesterday, William N. Van Alstine was 
elected secretary and treasurer of this 
prosperous and growing local industry. 
Mr. Van Alstine is a very active young 
rman and has been associated with 
Rogers & Ashe in the insurance busi- 
ness. He will still maintain his con- 
nection with that firm in an advisory 
capacity. (Mr. Van Alstine intends to 
learn the manufacturing business and 
his friends are certain that he will 
make good and will be a valuable asset 
io the Fibre Company. Workmen have 
just started a two-story addition to the 
plant, which will greatly enlarge its 
capacity.” 

a * ab 

William D. Hunter, special agent of 
the Westchester, who lest his eye in 
the Empire State Express wreck on 
April 8, is rapidly recovering. At the 
St. Mary’s Hospital in Amsterdam, N. 
Y., the house physician said he called 
for a cigar as soon as he came out of 
tne ether, and his good spirits became 
contagious. Agency Manager Roome, of 
the Westchester, has mailed a bulletin 
to agents about Mr. Hunter’s condition. 

* a s 

Henry L. Rosenfeld, fourth vice-pres- 
ident of the Equitable, has returned 
from a two weeks’ speaking trip for 
the Liberty Loan. In Missouri he 
travelled with Assistant Secretary of 
the Treasury T. B. Love, who made 
seventeen talks for the Liberty Loan. 

ok a * 

J. B. Moody, Jr., formerly with the 
Travelers and then with the New 
Fngland Mutual Life in Connecticut, 
has been promoted from first lieuten- 
ant to captain. He got his commis- 
sion as second lieutenant at Plattsburg 
and is now in the Quartermasters’ 
Corps. 

* * * 


Thomas B. Smith, Mayor of Phila- 
celphia and owner of 80 per cent. of 
the stock of the Thomas B. Smith Co., 
agent cf the National Surety Co., testi 
fied at a council committee investiga- 
tion that ‘this firm once had 17 per cent. 
of the official bonding of the city, and 
row has 75 per cent. “This may te 
sndelicate, but it isn’t wrong,” he tot! 
the city probers. 

- + * 

Philip Burnet, president of the Con- 
tinental Life, has issued an interesting 
chart showing the trend of life insur- 
ance production during and after the 
Civil War, with a parallel of present 
production. He predicts a great in- 
crease in business following the war. 

+ . > 


Dr. J. W. Kirgan, manager for the 
Fidelity Mutual at Cincinnati, has been 
granted a leave of absence to go to 
France in the interests of the Y. M. C. A. 
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Federal Crime to 
Destroy War Supply 


WHAT “WAR MATERIALS” MEAN 








$10,000 Fine and Long Term Imprison- 
ment—Prosecution Taken from 
Local Courts 

Washington, D. C.—With the adop- 
tion by Congress of the report of the 
conferees on the bill to punish the de- 
struction or injuring of war material 
and war transportation facilities by 
fi:e, explosives, or other violent means, 
end the signing of the measure by 
President Wilson, offenses of this na- 
ture become Federal crimes, with au- 
thority placed with the Federal courts 
to mete out justice and punishment, 
1ather than leaving such matters to 
Siate and local courts. 

The words “war materials” include 
arms, armament, ammunition, live 
stock, stores of clothing, food, food- 
stuffs or fuel and also supplies, muni- 
tions and all other articles of what- 
ever description, and any part or in- 
gredients thereof, intended for, adapt- 
ed to or suitable for the use of the 
(‘nited States or any associate nation 
in connection with the conduct of the 
war. 

The words “war premises” include 
all buildings, grounds, mines or other 
places wherein such war material is 
being produced, manufactured, repair- 
ed, stored, mined, extracted, distribut- 
ed, loaded, unloaded or transported, 
together with all machinery and ap- 
pliances therein contained, and all 
forts, arsenals, navy yards, camps, 
prisons or other military or naval sta- 
tions of the United States, or any as- 
sociate nation. 

The words “war utilities” take in 
railroads, electric lines, ship lines and 
structures maintained jncident thereto, 
water and gas mains, electric lights, 
telephone and telegraph plants, and 
all things incident thereto, etc. 

Violation of the provisions of the 
law carries a penalty of a fine of not 
more than $10,000, imprisonment for 
not more than 30 years, or both, such 
fine and imprisonment in the discre- 
tion of the Court. 

THE STUYVESANT 
Extract of Report on Examination of 
Company by New York Insur- 
ance Department 

The Stuyvesant Insurance Company 
is authorized in the States of Arkansas, 
California, Colorado, Illinois, Louisiana, 
Maryland, Minnesota, Mississippi, Mis- 
scuri, Montana, New Jersey, New York, 
Ohio, Oregon, Pennsylvania, Tennessee, 
Utah, Washington and Georgia, the 
Territory of Alaska and the Dominion 


| FIRE INSURANCE DEPARTMENT 

















cof Canada. Business, however, is writ- 
ten on risks located in practically ev- 
ery State and territory of the United 
States as well as in Canada, Cuba and 
Mexico. A report from the New York 
Insurance Department says: 

“The net premium income of the 
year 1917 shows a marked decrease 
from the previous year. This is due 
in a measure to the June 30, 1917, re- 
insurance of approximately $400,000, 
and to the fact that the underwriting 
methods have been changed, the opera- 
tions of the company being now on a 
more conservative basis. 

“Under a contract dated February 28, 
1913, J. S. Frelinghuysen was appointed 
general agent for the Company. This 
contract was amended in November, 
1915, upon Mr. Frelinghuysen’s election 
&s vice-president and general manager, 
changing his compensation from a com- 
mission to a salary. In addition, the 
Company is to pay the expenses in- 
curred by the general agent in conduct- 
ing the business. 

“The Company re-insured as of June 
“0, 1917, one-half of all of its outstand 
ing risks in the Globe & Rutgers Fire 
Insurance Company, of New York, the 
unearned premiums thereon amounting 
{o $406,915.26.” 


MOFFATT INCORPORATES 
Ralph B. Parsons Elected President of 
Newark Agency—H. S. Niemitz 
Made Treasurer 
Thomas C. Moffatt, the well known 
Newark agent and president of the New 
Jersey Association, has incorporated 
his business under the name of T. C. 
Moffatt & Co., with himself as presi- 
dent, Henry S. Niemitz as treasurer 

end Ralph B. Parsons as secretary. 

Mr. Parsons was formerly with Atlee 
Lrown’'s office, having occupied the po- 
sition of Superintendant of the Special 
F:azard Department, and is particularly 
well versed in schedule and fire hazard 
work. He was before that connected 
with one of the large brokerage houses 
of New York, as a solicitor. 

Mr. Niemitz was with the Automatic 
Sprinkler Company of America for fif- 
teen years, having represented them in 
Jersey for the last six years, and is an 
«xpert practical engineer on sprinkler 
work. He is also a good salesman. 


A COLONEL CUNNINGHAM STORY 

A local pawnbroker’s shop was burn- 
ing, and among the crowd of lookers- 
on was a woman who attracted atten- 
tion by her sobs and tears. 

“What is the matter?” a fireman 
esked. “Do you own the building?” 

“No,” she replied, “but my man’s 
suit’ is pawned there, and he don’t 


know it.” 





win the war. 


One Hundred Million Americans 
Must Enlist to Win the War 


Be one of the hundred million Americans to help 
Plan to buy all the bonds you can. 


This is your part and no one else can do it for you. 


Get into the fight! Join the crowd! 


Invest in LIBERTY BONDS! 


Do it Now! 








NIAGARA FIRE INS. CO., NEW YORK | 
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THE AUTOMOBILE—= 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 
Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 

















* o 
National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1918, to New York Insurance Department 
LIABILITIES 


Capital Stock, all cash.............. ‘ ‘ $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 
serve, Legal Standard .......... , ; - 11,073,438,19 
Unsettled Losses and other Claims.. 2,168,701.64 
Net Surplus over Capital and Liabilities ............ 3,980,020.79 
Tetal Assets January 1, 19168 ......ccccscrere $19,222,160.62 
If. A. Smith, President F. D. Layton, Secretary FF. B. Seymour, Treasurer 
G. H. Tryon, Vice-President I’. Maxwell, Ass’t Secretary C. B Roulet, General Agent 
SURPLUS TO POLICYHOLDERS............ $5,980,020.79 














LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 


1 LIBERTY STREET Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N.Y. 
153 Remsen St. 
Tel. 2504 Main 





NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 


JERSEY CITY, N. J. 
' Montgomery St. 
fel. 216 Montgomery 
































INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 
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U. S. Board May 
Insure New Ships 


SAYS SHIPPING BOARD LAWYER 


Several Changes in Precedent Now 
Being Considered by Emergency 
Fleet Corporation 

Henry H. Little, (New York counsel 
of the United States Shipping Board, 
stated on Friday that the insurance 
on the vessels now being built by the 
Emergency Fleet Corporation, which 
vill be owned and operated by the 
Government, may be given to the ma- 
rine insurance companies. Mr. Little 
made this statement at the April meet- 
ing of the Marine Insurance Club at 
the Waldorf in an address on “Ship- 
ping Board Risks.” He did not give 
any specific reason why this action 
was contemplated.other than to say 
that the Shipping Board officials were 
now considering this with other 
changes. 

When Ships Were Taken Over 

Mr. Little prefaced his statement 
with a description of the early disor- 
ganization of-the Shipping Board and 
how its scope had been and was now 
being daily expanded. In telling of 
how the Government commandeered, 
requisitioned and purchased the ves- 
sels now being operated through the 
Emergency Fleet Corporation, Mr. Lit- 
tie outlined the two methods of pro- 
cedure pursued. In taking over a ves- 
sel owned by a private corporation, 
the Government offered two options— 
the time form of charter, which gives 
to the insurance companies the bust- 
ness on the crews and cargoes, and 
the bare-boat form of charter under 
which the Government carries the en- 
tire risk and supplies the crew. 

Mr. Little said that one of the plans 
under consideration by the Shipping 
Foard included the operation of a large 
percentage of the ships now being built 
by agents. He ended his talk by eulo- 
gizing the work of the crews of the 
merchant ships in saving property. 

Will Be Addressed by Chubb 

Preceding Mr. Little, the club had 
heen addressed by Walter W. Price 
on patriotic topics. The club appro- 
priated $1,500 for the purchase of 
Londs of the Third Liberty Loan. ; 

A telegram was read at the meeting 
fiom Assemblyman Braum to the ef- 
fect that the marine brokers’ license 
val which he had introduced had 
passed the Senate and lacked only the 
Governor's signature to become a law 
effective July 1. 

The welfare committee reported it had 
contributions to the amount of $662.10 
for the comforts of the members of 
the club who are in the service. The 
lecture committee reported that Hen- 
con Chubb had tentatively accepted an 
‘nvitation to address the next meeting 
on war risk insurance if he is able to 
get away from his dutics at Washing- 
ton. 

The principal item of ‘business han- 
di-d at the meeting was the making 
of arrangements for a clubhouse. 


National Liberty 


INSURANCE COMPANY 
OF AMERICA 


NEW YORK 


ORGANIZED 1859 











Statement January 1, 1917 


Cash Capital ........ $1,000,000.00 
NUE, oy:¥.4.0/'svd.0'a e103 dem 8,553,704.22 
LAMDIIGIOS ascacccacs 4,222,485.60 


Net Surplus ......... 


Surplus for policyhold- 
Me enGewsewamde ee 4,331,218.62 


HEAD OFFICE 
Corner William and Cedar Streets 


3,331,218.62 

















ELECT PELTON PRESIDENT 





Olean Agent Has Been With Mande- 


ville Company for Nearly 
Thirty Years 





William L. Pelton has been elected 
president of the W. H. Mandeville 
Company, Inc., Olean, N. Y., 
ing the late John M. ‘Larkin. 
Ik. Larkin has been elected secretary 
and treasurer. Mr. Larkin had been 
with the agency since 1890. It was 
ipcorporated in 1905. 

Mr. Pelton has been with the agen- 
cy twenty-nine years. The agency is 
a prominent one, and has a branch in 
Port Allegheny, Pa. Mr. Pelton is a 
member of the executive committee of 
the Agents’ Association in New York 
State. 


succeed- 
Frances 


BUFFALO ASSOCIATION MEETING 
The annual meeting of the Buffalo 
Association of Fire Underwriters re- 
sulted in the re-election of its officers 
a# follows: President, E. B. Eggert; 
vice-president, R. H. Mason; secretary, 
W. H. McPherson; treasurer, L. G. 
Morgan. 





INSURANCE TAXES 

Washington, D. C.—Figures, com- 
piled by the Commissioner of Internal 
Revenue show that taxes collected un- 
aer the war revenue act on insurance 
policies during the month of February 
amounted to $872,894.32. Total collec 
tions on policies since the law became 
operative last ‘November amount td 
$2,343,459.74. 


FIRE MEN LEAD 
Warren S. Parks is chairman of the 
Insurance Men's ‘Liberty Loan com- 
nuttee, Rochester, N. Y. Clay Bab 
cock is in charge of the life campaign 
there. izra J. Boller and W. W. Dake 
are in-charge of the casualty men. 
The fire men are leading so far with 
about $50,000 of bond sales. 
JERSEY RATE ADVANCE 
Atlee Brown, New Jersey rating ex- 
pert, announces a 10 per cent. ad- 
vance in rates to take the place of 
the 5 per cent. advance recently made. 
Accordingly, the 5 per cent. advance 
is revoked and tho old rates are in- 
creased 1) per cent. 


NEW YORK STATE DEPARTMENT 
HUMBOLDT FIRE OF PA. 


TEUTONIA FIRE OF PA. 
CAPITAL FIRE OF N. H. GEORGIA HOME OF GA, 


PERCY B, DUTTON, Manager, ROCHESTER 











SCHAEFER & SHEVLIN 


103-5 William Street GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 








HENRY E. OTTO & CO., Ine. 


Insurance Brokers — Average Adjusters 
Marine and War Risk a Specialty 


105 WILLIAM STREET, John 5109-5037-2171 NEW YORK 











WILLIAM C. SCHEIDE & CO,, Inc. 


HARTFORD, CONN. 
Re-Insurance in All Branches 














1853 Sixty-Fourth Year 1917 


FARMERS’ 


Fire Insurance 
Company 


YORK, PENNSYLVANIA 


THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
ARVIS, Secretary 


Assets (Dec. 31, E. 8. J 
WILLIAM MORRISON, Asst. Sec’y 


icin Me Te $1,116,968.00 
Net Surplus (Dec. HOME OFFICE 
34, 1916) eeoccece 514,025.00 Hanover Blidg., 34 Pine St 
i Seba NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
too WILLIAM STREET, NEW YORK 


W. H. MILLER, President 
A. S. MeCONKEY, See. and Treas. 

















307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 


ALL LINES 





CLARENCE A. KROUSE & CO. 
LOCAL ann GENERAL AGENTS 
| 325 WALNUT STREET 


PENNSYLVANIA 


'rmMPrEADVSetr ei A 





SATISFACTION 
SERVICE 


ALL LINES 





PHILADELPHIA. PA. 


NEW JERSEY 











B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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BROKERS ACTIVITIES 


——-- 
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Calf Insured for $25,000 

Some idea of the amount of insur- 
ance being carried on live stock can 
be judged by the fact that “King 
Ormsby Jane Rag Apple,” a calf, is 
insured in the Hartford for $25,000, 
and that’s less than half of its value, 
az it was sold recently for $53 200. The 
Hartford, which has made the writing 
cf livestock insurance one of the _ in- 
teresting features of its business, 
writes several forms of mortality in- 
surance for live stock. An agent can 
insure them in transit, the cost based 
on the distance. He can insure dairies 
a: an average price per head. It is 
possible to insure a farmer’s hors*s, 
driving and racing horses, and some 
agents will soon:be called to insure all 








valuable registered stock, for the 
trend is fast turning that way. 
. - + 


Zeitlin With Tynberg & Co. 
Samuel Zeitlin, for a number of 
years with Jos. S. Blume & Co., is now 
with Tynberg & Co., succeeding the 
late John Van Brunt. 
A oa * 
Leary With Stanford, Hine & Fish 
J. P. Leary, who has been with H. 
C. Albright, of this city, for several 
years, and was formerly with Pate & 
Robb, resigned last week and started 
ov Monday with Stanford, Hine & Fish, 
as placer. 
 &.2 
Joins the Navy 
William Benedict, of Rollins, Burdick 
& Hunter, left last week to join th> 
navy. 
+ aa + 
C. C. Robinson & Co. Move 
Cc. C. Robinson & Co. and Charles 
Huethwohl will move from their offices 
at 91 William Street on May 1 to 89 


Maiden Lane. 
a oo t 


J. C. Ammermuller’s New Address 

On May 1, J. C. Ammermuller will 
locate at 80 Maiden Lane. His office 
for some years past has been at 91 
Wlliam Street. 


Rent Insurance 
Rent insurance is proportionately as 
important as insurance of buildings, 
says the Glens Falls. ‘Even partial 
destruction of buildings, under usu- 
al leases, is sure to involve a loss 
of rent. Rent stops, but taxes and 
wortgage interest do not. No doubt 
many owners of buildings, the rents 
from which are an important part of 
their income, do not know that rents 
can be insured, and this because of 
the neglect of local agents to cultivate 
this item of fire insurance. 
+ ~ oe 
Hess Under Operation 
Arthur Hess, vice-president of the 
Brooklyn Brokers’ Association, and lia 
bility underwriter of the Metropolitan 
office of the General Accident, under- 
went an operation for appendicitis on 
Monday. 
* * + 
Estabrook with Remington Arms 
George G. Estabrook, secretary of C. 
B. Squire & Co., has been appointed 
manager of the insurance department 
of the Remington Arms Union Metal 
lic Cartridge Co. and will commence 
ris duties with that Company on Mon- 
day. Mr. Estabrook will continue to 
be located in New York with offices in 
the Woolworth Building. 
+ + . 
Brokers’ Bond Sales 
The Fire Brokers’ Association of 
New York is taking an active part in 
the Liberty Loan drive. The associa- 
tion has three booths, two of them at 
SQ Maiden Lane. In one of these 
booths $15,000 of bonds were sold. 





FIRE CHIEFS TO MEET 

The International Association of 
Ire Engineers will meet in Chicago, 
June 4, 5 and 6. This is the Fire Chicfs’ 
Association of the United States and 
Canada. There was no meeting last 
year and now the members believe that 
was a mistake and a big meeting is 
pianned for 1918. 


CONROW WITH WESTCHESTER 

E. J. Conrow will start on Monday 
with the Westchester Fire Insurance 
Co. as an examiner in the local depart- 
ment. Mr. Conrow has been with Crum 
& Forster for the past ten years and 
leaves his position in the local depart 
ment of that office this week. 





Authorized Capital $500,000 


Drtrott National Hire 
Susuranuce Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 


lines of permanence 


AGENCY CONNECTIONS SOLICITED 











coundeD 795 1792 Insurance Company of 1918 
PHILADELPHIA 
126th ANNUAL STATEMENT DECEMBER 31, 1917 
Ci: DN tiviceberisiessbstneenidoteeerwituvenuee $ 4,000,000.00 
OGRE UND, cannnesmasnantinenenssdnaieke 10,630,740.40 
ORRIN PEE \iecnshanederentakeehaabaadeammiin 4,419,000,00 


EY SEED svcsviecsececisaaGevhors petheneeaeel 950,000.00 
SODRE TE COINS - oivncecssccdccesscnessuswisinies 160,000.00 
SIGE ica baNsouasbsknbateoneteemneks sekeeneinennnes 8,317,502.26 


TL CRS aT Foe $28, 477,242.66 
Surplus to Policyholders, $12,317,502.26 Losses Paid Since Organization, $192,518,273.33 
Fire Insurance, Tornado, Sprinkler, Exp!osion, Inland Transit, Salesman’s Floater, 


Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Regis'ered Mail. 


The Oldest American 
Stock Insurance Company 








STRENGTH 
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INTEGRITY SERVICE 
ees Bhiggseck “a Mee CME By 







HENRY J. HOUGE, J. H. VREELAND JAMES H. BREWSTER, Mgr. 
Assistant Secretaries Hartford, Conn. 
A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 








CRUM & FORSTER 


GENEPAL AGENTS 


95 WILLIAM STREET NEW YORK CITY’ 


United States Fire Ins. Co., N. Y. 

Richmond Ins. Co., N. Y. Union Fire Ins. Co., Buffalo, N. Y. 

Potomac Ins. Co., Washington, D. C. Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


The North River Ins. Co., N. Y¥. 


F. M. GUND, Mgr. Western Dept. 
Freeport. Illinois 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 
San Frazeisco, Cal‘fornia 








WALTER F. 


ERRICKSON *:--: 


AGENT 


95 William St. 
New York 








. 65th Annual Statement 
MEE wictdesculiddatebsertaeddswaasl 574 008.60 
DANI iccheddiatendadienvebeiicn 2,923,025.51 
m SED . sannbcctaretouseactecsecsnced 500,000.00 
Conflagration Surplus ............. 250 000.00 
of Wettertoron.1.%. Surplus to Policyholders.......... 2,650,983.09 


F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 











slowly opened to its significance. 
and their sacrifices, we possess 
institutions. 





This Space Contributed By 
Liverpool & London & Globe Ins. Co. 


One Hundred and Forty-Two Years of Labor and Struggle 


HE American people fought their first battles for liberty and the rights of self-govern- 
ment one hundred and forty-two years ago. 


At that time and for many years thereafter, their realization of their 
national aspirations and of the goal toward which they were really striv- 
ing was vague and indistinct. But step by step they struggled onward 
and upward toward a light which grew clearer as their eyes and minds 
Today, as a result of their struggles 


and enjoy our priceless American 


The immediate need is the investment of our money in 


LIBERTY BONDS 


These institutions must be preserved. The structure so laboriously 
reared in these one hundred and forty-two years will be utterly destroyed 
if we do not spring to its defense with every atom of our energy and 
determination. This is not a situation which may be trifled with, or 
evaded, or put off. It is one which must be met now—today—no matter 
what sacrifices it may entail, or what the cost may be. 


LIBERTY LOAN COMMITTEE 
Second Federal Reserve District 
120 Broadway, New York City 
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Greater New York 
Fire Selling Stock 


LICENSED BY N. Y. DEPARTMENT 


Authorized Capital of Bronx Company 
Is $200,000 with Surplus of 
$400,000 


The New York insarasce Depart 
ment has licensed the Greater New 
York Fire Insurance Co. to sell its 
stock in New York State. The au- 
thorized capital of the Company is 
$200,000 and its surplus $400,000. 

The organizers of the Company plan 
to have no preferred stock and the 
shares will be sold at $30. The Com 
pany has the endorsement and support 
c{ the Taxpayers’ Alliance of the Bor- 
ough of the Bronx and its directors 
are mainly men prominent in the af- 
fairs of that Borough. It is an out- 
growth of the recent rate agitation in 
the Bronx. They are J. G. Borgstede, 
president of the North Side Savings 
ank; T. J. Chabot, of Lyons & 
Chabot; J. KE. King, director, Richmond 
‘nsurance Co.; G. N. Reinhardt, of the 
G. N. Reinhardt Hay, Grain - Feed 
Co.; M. Just, president of the Taxpay 
ers’ Alliance; F. D. Krumdiek, real 
«state broker; Constantin Wagner, of 
the Wagner Glass Works; W. F. Krum 
diek, wholesale grocer; C. S. Levy, at 
torney; W. C. Bergen, builder; Antho 
ny Cuneo, real estate dealer; A. F. 
Schwartzler, builder; Hon. Harry Rob 
itzek, municipal court judge; Herman 
Wiebke, real estate dealer, and H. B. 
Chambers, attorney. 

The officers of the Company are Mr. 
Lorgstede, president; (Mr. Chabot, vice 
president; Mr. King, second vice-presi 
cent and general manager; Mr. Rein 
hardt, treasurer; Mr. Just, secretary; 
I’, «CC. Krumdiek, assistant secretary, 
ond C. W. ‘Schmidtke, assistant secre- 
tary. 

The prospectus of the Greater New 
York describes its organization as fol- 
lows: 

“The plan of operation is broad and 
comprehensive, combining the scope 
and financial responsibility of the cap 
ital stock company with the economic 
and co-operative features of the mu- 
tual company * * * the company’s 
charter to permit it to issue policies, 
providing that a percentage of the net 
premium profit may be returned to the 
policyholder.” 

GEORGE E. KLINE BACK 

George KE. Kline, former vice-presi- 
cent of the Continental, has returned 
from the Pacific Coast. 





Red Cross Committee 
(Continued from page 1) 
Henry P. Davison is chairman. All 
administrative work is done by the 
Bureau of Insurance. The Advisory 
Committee passes upon all general 
principles of insurance and_ special 

questions.” 
The insurance committee was ap- 
pointed by the War Council. 


LIEUT. CREHOVE TALKS 
Former Automobile Manager of Mer- 
chants’ Fire Has Brought Down 
an Aeroplane 





At the meeting of the City Insurance 
Ciub Tuesday, loan subscriptions of $1,- 
950 were taken in less than three min- 
utes after the blanks were distributed. 
A committee was appointed to see all 
members of the club not present at the 
meeting and secure their subscriptions. 

Austin Crehore, formerly manager of 
the automobile department of the Mer- 
chants Fire, and a lieutenant of the 
Lafayette Esquadrille, told those pres- 
ent of his experiences in France. He 
has already downed one German plane, 
and has been awarded the Croix le 
Guerre. 


CHUBB TALKS IN CINCINNATI 

Hendon Chubb, of the War Risk 
Bureau will discuss marine insurance 
questions in a Cincinnati speech today. 


BALTIMORE LOAN DRIVE 

On April 3rd the Baltimore under- 
writers set apart a day to make a 
drive for Liberty Loan bonds at the 
“Over There Cantonment” at the Fifth 
Regiment Armory. Manager Bond, of 
the Travelers, rallied his men in a 
great drive and as a result, the Trav- 
elers agents of Baltimore sold $25,000 
of Liberty Loan bonds. 





BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 


United States Branch 
January 1, 1918 
BNE: cbdeuesecsusseskesvekedees $2,192,173.14 
Surplus in United States..... 772,927.35 
Total losses paid in United 
States from 1874 to 1917, 


W. B. MEIKLE, Pres. & Gen. Mer. 





Insure Liberty! 
= Buy Liberty Bonds 


“ The Leading Fire Insurance Company of America” 
ETNA INSURANCE COMPANY, HARTFORD, CONN. 
L WM. B. CLARK, President 














Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
* THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. &. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








INSURANCE CO., LTD., 
OF —. ENGL ‘AND 
Established 1824 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, WAR 
AND EXPLOSION INSURANCE 
U. S. BRANCH 
FRANK & DUBOIS, United States Managers BHRNEST B. BOY\D, Underwriting Manager 
No. 80 Maiden Lane, New York 


New York Life Insurance & Trust Co., U. S. Trustee, No. 52 Wall St., N 
ey rt MANAGERS—ME TROPOL ITAN, Will: ard S. Brown & ag rk, 
N. Y.; CAROLINA-VIRGINIA, Harry R. Bush, Greensboro, N. C.; SOUTHEASTERN, 
otic & Turner, Atlanta, Ga.; LOUISIANA and MISSISSIPPI: Jas. B. Ross, New 
Orleans, La.; PACIFIC COAST, Jas. C. Johnston, San Francisco, Cal.;° McClure Kelly and 








McKee Sherrard, Assistant Managers. 











ro 25,298,472.00 | 





COLONIAL INSURANCE AGENCY 


$4 MAIDEN LANE Phone John 121 NEW YORK CITY 


AUTOMOBILE AND ALL FIRE AND CASUALTY LINES 





“SECOND TO NONE IA SERVICE’ 





HOME OFFICE 
SCRANTON, PA. 


JAMES J. BOLAND COMPANY, 


NEW YORK NATIONAL INS. CO. 
THE COLUMBIAN NATIONAL FIRE INS. CO. MONTANA FIRE INS. CO. 


Ine. 


GENERAL AGENTS 


68 WILLIAM STREET 
NEW YORK CITY, N. Y. 




















F. H. HAWLEY, Pres. 


ORGANIZED 1848 W. E. HAINES, Secy. 


¢ Ohio's Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 




















JONES, 


LAUNT & BARRETT, Inc., GENERAL AGENTS 


411-13 Walnut Street, PHILADELPHIA, PA. 


We can offer to Agents and Brokers special facilities on surplus lines 
throughout the United States and Canada. 


Head Offices: 
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O. E. Lane Returns 
From Pacific Coast 





ENTHUSIASM FOR THE WAR 





Shipbuilding Program on Northwest 
Coast Being Carried Through 
on Large Scale 





O. E. Lane, president of the Niagara 
Fire Insurance Company, returned this 
week from California. While away, 
be visited San Francisco, Spokane, Se- 
attle, Butte, Denver, Chicago and some 
other cities. 

Mr. Lane said that despite the great 
distance of the coast from the Euro- 
pean conflict, the interest in the war 
is great, the people are thoroughly 
aroused to the necessity of the most 
vigorous prosecution of the campaign, 
and that the sale of Liberty bonds is 
large. The same enthusiasm for the 
war he found in the Middle West. 

On the ‘Northwest Coast there is tre- 
mendous interest in shipbuilding. The 
men to build the ships and the mate- 
rial are available, nothing can stop a 
ereat shipbuilding program from being 
carried through. The fact that labor 
can be employed on ships all the year 
around is an important economic 
factor. 

Mr. Lane said that the people on 
the Coast and in the West are unusu- 
aily prosperous, and in California there 
are tremendous sales of food products. 
Insurance agents are sharing in the 
prosperity. 

When Mr. Lane returned he found 
on his desk a large vase of roses given 
by the home office staff. 





PERCENTAGE LIMITS RAISED 


Cent. Added on Cars of 
Last Year and Year 
Before 


Ten Per 





By resolution of the executive com- 
mittee of the National Conference, the 
percentage limits of fire and theft in- 
curance allowable upon last year’s 
cars (that is cars bought new more 
than six but not more than eighteen 
months prior to insurance) columns C, 
D and BE, and year before last cars 
‘hat is, cars bought new more than 
cighteen but not more than thirty 
months prior to insurance) columns 
B, C, D and E are increased by add- 
ing ten per cent. to the percentage 
limits of insurance shown on the pres- 
ent rate sheet. 

This makes the percentage limits of 
‘usurance read as follows: Last year’s 
cars—Column A, no limit; Column B, 
80 per cent.; Column C, 80 per cent.; 
Column D, 70 per cent.; Column E, 70 
per cent. Year before last cars—Col- 
umn A, no limit; Column B, 60 per 
cent.; Column C, 60 per cent.; Column 
D, 50 per cent.; Column BH, 50 per cent. 

These changes apply to both passen- 
ger and commercial type cars and are 
effective immediately. 

It was the intention of the Confer- 
ence to effect this change by allowing 
cars of the last two years to be writ- 
ten at the present list price. The 
Southern Conference had already is- 
sued a circular announcing that change 
but it is understood that it will be 
Withdrawn in favor of the percentage 
lbasis of increase which it is recog- 
nized is easier to handle with the 
present rate sheets. The latest plan 
works out about the same as the 
criginal plan, except in such cases as 
the Cadillac, which advanced its price 
80 materially. The Western and Paci- 
fic Coast conferences have not yet act- 
el on the change. 


Erie Meeting Postponed 
The April meeting of the Erie Coun- 
‘y Bureau of Underwriters has been 


postponed until the third Wednesday 
in May. 
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AUTOMOBILE RATES DEFERRED 
Tariffs for District of Columbia Will 
Be Reconsidered Following Agents’ 
Representations 
Following representations made by 
agents in the District of Columbia, 
application of the new automobile cas- 
ualty rates has been indefinitely de- 
ferred. While a consideration of the 
claims of the agents is under way, full 
collision, liability and property dam- 
age rates will be written at the old 


rates, but the $100 deductible collision 
form with its new rates stands. 

Similar action was taken by Provi 
cence agents regarding the new rates 
there and after re-investigation of the 
cata covering that territory it was de 
cided that the bureau rates should 
stand. 


Lieut. Lionel de Jersey Harvard, a 
descendent of the founder of Harvard 
University, and who was graduated 
from that university in 1915, has been 
killed in action. Before going to Cam 
ridge he was with a marine insur- 
ance brokerage office in London. 





MANAGERS 


Merchant Marine House 


AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 
AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 





WADE ROBINSON & CO. , wwe. 


South William and Beaver Streets 








New York City 











Insurance Funds of 
Railroad Companies 


INTEREST IN McADOO PLAN 





Pennsylvania Fund $9,000,000, Reading 
$1,000,000—iIf U. S. Insures Reail- 
roads What Become of Funds? 


Washington newspaper correspond 
ents continue to send out stories to 
tne effect that the Government is con 
{-mplating establishing a fund to cov- 
er fire insurance losses sustained by 
the railroads. 

An interesting sidelight on the situa- 
tion was printed this week by the 
Philadelphia “Public Ledger” which 
said: 

The Pennsylvania and Reading 

“So far as the Pennsylvania and 
Reading lines are concerned, each of 
these roads has maintained its own 
insurance department for a number of 
years. The ‘Pennsylvania started, a 
fund in 1879. In the meantime this 
fund has grown to $9,000,000. The 
lieading’s fund approximates $1,000.000 
“The question the railroads are seek 
ing to settle is what the disposition of 
this fund is to be in the event of the 
Government including all roads in the 
national plan. Should these roads be 
taken into the Federal program, the 
money, it is contended, should revert 
{6 the general funds of the roads to 
be credited to the surplus account. On 
the other hand, belief is expressed 
that an exception may be made where 
reads do their own insuring. 

“The Pennsylvania carries liability 
Gf $1,000,000,000, divided into $400,000,- 
000 for physical property and $600,000, 
00 for the risk of injury to passen 
fers and employes. The insurance 
fund applies to the entire Pennsylvania 
»ystem, and the liability entirely cov 
ers the property of lines owned com 
pletely. On lines where the company 
has only a part ownership the insur 
auce carried is in proportion to the 
cegree of ownership. 

“For the year 1917 the Pennsylvania 
deducted $5,003,700 from operating re 
ceipts for the insurance fund. The 
company’s payments aggregated $6,067, 
285, of which $2,039,833 was paid for 
passenger injuries and others and $2, 
“03,448 for loss and damage of freight 

“In contrast to the Pennsylvania's 
raethod of carrying all its own insur 
ance, the Reading divides its responsi 
bility by maintaining a fund of $1 
000,000 and using stock companies to 
carry about $4,700,000." 


THE BROKERS’ ORGANIZATION 


To Change Name to Fire, Marine & 
Liability Brokers’ Association 
of New York 


Plans are under way to change the 
name of the Fire Brokers’ Association 
to the Fire, Marine and Liability Bro 
kers’ Association of the City of New 
York. Formal application has been 
made for through attorneys to effect 
the change and to obtain the neces 
sary votes and _ proxies. A special 
meeting has been called for April 24 
to vote upon the amendment 

The brokers’ association now has 
200 members and there is a large 
number of marine and liability bro 
kers, who will become eligible to mem- 
bership as soon as the necessary for 
malities have been complied with. The 
change should add materially to the 
strength and prestige of the associa 
tion and is a decided advance in that 
it will bring together in close union 
a large body of representative men 
in the business who have much in 
common but who are now compelled 
to act through separate organizations, 
while, in fact, their interests are too 
closely interwoven to be _ effectively 
handled in that manner. 
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MARINE DEPARTMENT 











Heavy Marine Insurance Losses Continue 


Since The Eastern Underwriter’s last 
report on marine insurance losses there 
seems to be no actual decrease in 
them and the underwriters are again 
called upon to pay some very heavy 
losses, in addition to having their in- 
come materially reduced by the Gov- 
ernment commandéering any nuinber 
of steamers on bare form of charter, 
which means that the Government as- 
sumes responsibility for the hulls while 
in their possession and the underwrit- 
ers are either called upon to suspend’ 
their policies during that period or 
cancel the risk from a certain date and 
pay a return premium. 


The “Costa Rica” 

The most serious loss reported seems 
to be the American steamer “Costa 
Rica,” bound from Calcutta to San 
Francisco with a cargo of burlaps 
valued at about $500,000 and an addi- 
tional cargo consisting of pigtin, which 
is probably valued at the same amount. 
This vessel is reported by wireless in 
distress in a gale, ship’s provisions and 
fuel are exhausted. It is rather un- 
fortunate that shippers should use a 
vessel of this type to carry such a 
valuable cargo, and it is more regret- 
able that underwriters can be found 
who are willing to assume risks of this 
character, for a vessel which was 
originally built in 1891 at Chester, Pa., 
of 1,783 tons gross, 1,161 tons net, for 
the coastwise trade, and having been 
discarded by the former owners appar- 
ently, should not be used on a long 
voyage carrying so valuable and per’sh- 
able cargo as burlaps and/or bagging. 


The “Philadelphian” and “Admiral 
Evans” 

The steamer “Philadelphian,”  re- 
ported torpedoed and sunk, was bound 
from United States port to United 
Kingdom, undoubtedly had a very valu- 
able cargo and the loss falls heavily 
upon war risk underwriters in the New 
York market. 

Steamer “Admiral Pvans,” wrecked 
March 9 on the Alaska coast, will prob- 
ably fall heavily on west coast and 
London hull underwriters. Vessel prob- 
ably valued at about $400,000. 


Heavy Salvage on “SuSquehanna” 

Steamer “Susquehanna,” from a Euro- 
pean port to New York, went ashore 
March 2 at Toms River. Vessel was 
valued at $750,000, with $250,000 on dis- 
bursements. This vessel, after being 
ashore for seventeen days and with- 
standing some very heavy storms, was 
eventually floated and brought into 
port. It is interesting to note that Lake 
vessels can be rebuilt so that they 
can withstand an accident of this kind. 
The “Susquehanna” was built in 1886 
and is of 2,781 tons gross register, hav- 
ing been built by the Union Dry Dock 
Company at Buffalo, N. Y. A _ very 
large amount of money was spent in 
reconstructing this boat at Buffalo. 
The vessel was towed in sections to 
Quebec and there put together. The 
reconstruction of this vessel was con- 
sidered one of the best pieces of work 
done on Lake vessels for ocean service. 
and the result of her experience at 
the beach at Toms River justifies that 
the work must have been of excep- 
tional character. Nevertheless, the 
underwriters will be called upon to pay 
a heavy salvage and particular average 
claim. 

The steamer “Batiscan,” from New 


Brunswick to a provincial port, is re 
ported a total loss, probably with a 
cargo of steel products or coal and will 
fall heavily on New York and London 
underwriters. Vessel probably valued 
at $750,000. 

“Kershaw” and “Halifax” 

The steamer “Kershaw,” Norfolk to 
Boston, Merchants and Miners Line, 
with a valuable cargo of general mer 
chandise, went ashore March 14, and 
has recently been floated with heavy 
damage to cargo. Will fall probably 
or. American underwriters, on hull as 
well as cargo. 

Steamer “Halifax,” British steamer 
sailed from United States port to Bor- 
deaux, has been posted in Lloyd's on 
February 20 as missing. This vessel 
sailed with a valuable cargo and it is 
reported that she sailed with a con- 
siderable deck load. It is also rumored 
that one or two binders had been given 
on cargo by this vessel of question 
able security. It is remarkable what 
class of vessels can be passed and in 
sured at low rates for a North Atlantic 
passage during winter months. 

The steamer “Atlantic Sun,’ owned 
by the Sun Oil Company, is reporte} 
as having sunk off the coast of Eng 
land March 24, after being torpedoed 
This loss will partially fall on Amer 
ican war risk underwriters. 

American schooner “Carrie A. Lane,” 
reported wrecked on the west coast of 
Africa. Hull and cargo probably placed 
in the New York market. 

Steamer “Friedland,” United States 
Atlantic port, torpedoed February 7, 
carried a cargo for the Belgian Relicf 
to Rotterdam, and a very large amount 
or profits on charter, was placed in 
American market. 

Steamer ‘“Wegadesk,” Baltimore to 
Italy, reported sunk by submarine, 
probably had a full cargo of grain jn- 
sured with local war risk underwriters. 

Steamer “Etonian,” Liverpool to Bos- 
ton, feported torpedoed and sunk, un 
doubtedly carried general cargo bound 
for Boston merchants. Loss will par- 
tially fall on American war risk under 
writers. 


Loss for Standard Oil Insurance Fund 

Steamer “O. B. Jennings,” vessel o? 
16,290 tons gross, 7,890 tons net, owned 
by the Standard Oil Company of New 
York, beached on the coast of England 
as a result of collision and fire at sea; 
ought to be a heavy loss. The cargo 
Was valued at $1,500,000 and was in- 
sured in England. 

Motor schooner “Grays Harbor,” west 
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coast of South America to New York, 
carrying a very valuable cargo of tin 
ore, nitrate and other west coast car- 
go, is ashore at New Providence fsland 
near Bluefield, Nicaragua. United 
States Canal authorities are sending 
assistance and vessel is expected to be 
salved, although considerable cargo is’ 
being thrown overboard. This hull is 
valued at $250,000, disbursements $150,- 
000 and cargo is valued in the neigh- 
borhood of $750,000. 

Taking all of these losses into con- 
sideration it seems that the New York 
market will have to be favored with 
some exceptionally good results for the 
next six months at least. 

The latest wireless report on the 
“Costa Rica” is to the effect that the 
siorm has let up and she has made 
Honolulu and will proceed to San Fran- 


cisco. 
The “Cyclops” 


The loss of the steamer “Cyclops,” 
buund from Brazil to United States 
with a cargo of manganese ore, will be 
another heavy loss for American un- 
derwriters. Her cargo with prepaid 
freight will be in the neighborhood 
of $500,000. It will undoubtedly develop 
after investigation that this vessel was 
lost through structural weakness, con- 
sidering the size of the vessel and the 
number of hatches which the vessel 
had. Her decks were materially cut 
up to facilitate the loading and un- 
ioading of cargo. We consider that 
this vessel was built as a collier and 
undoubtedly she was properly built for 
that trade, but when a vessel is put 
to the task of carrying a very heavy 
cargo like manganese ore, she must be 
specially constructed for such trade. 
Undoubtedly the Government was very 
anxious to get the manganese ore to 
this country for war purposes and this 
yessel was probably loaded down to 
her marks. in that event she must 
have had about 10,000 tons of this 
cargo on board at the time she sailed 
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from Brazil. If the vessel ran into any 
heavy Weather at all, she probably had 
the same experience that the steamer 
“Oklahoma” had when she went into a 
storm off the Jersey Coast and got on 
the crest of two waves and broke in 
half. It is most unfortunate that a 
vessel of this type should be lost to 
the Government at this time and more 
regretable as it entailed an enormous 
loss of life. 
The “City of Wilmington” 

The steamer “City of Wilmington,” 
South Atlantic port to Havre. This 
vessel is reported on fire and being 
abandoned off the Nova Scotia coast. 
This loss is the most serious loss that 
American Marine Underwriters have 
been called upon to pay this year. A 
cargo of cotton valued at about $2,000,- 
000 in addition to which she must have 
had about $50,000 worth of flour. The 
total valuation of hull, disbursements 
and earnings must have run into the 
neighborhood of about $2,000,000, mak- 
ing the total loss falling on American 
underwriters to the extent of $4,050,000. 
The cause of this loss at the present 
time is not definitely known, but un- 
doubtedly it either originated in the 
vessel’s fuel tanks or was communicat- 
ea there by a fire originating in the 
cargo. 

The steamer “Hermod,” Cuba _ to 
Philadelphia, full cargo of sugar. 
Vessel wrecked and lost off Delaware. 
liad a cargo which was valued at 
about $500,000 and placed in New York 
warket. 

The last three losses have been re- 
ported in the past week, which is ap- 
perently the worst aggregation of 
losses that have come to New York 
marine underwriters in some time. 


Proximate Cause 

A ship may be lost as the result of 
two perils, one of which is insured 
against and the other not. It is the 
dominating and ultimate cause of the 
demage to which the loss must ‘be as- 
signed. If the insured can show that 
the all sufficient and dominating peril 
is the one insured against, then the un- 
derwriter is liable. Fraud voids a pol- 
icy. When a master has done something 
he should not he has committed bar- 
retry. Errors of judgment by a master 
do not work a forfeiture of the in- 
surance. Negligence by a pilot whom 
the master is compelled by law to em- 
ploy does not constitute barretry by 
the master. 


OBSERVER. 


RATE INCREASE UP AGAIN 

Again the question of advancing rates 
on automobile fire and theft insurance is 
a subject of discussion among Confer- 
ence companies. It is felt that some 
recognition should be taken of the in- 
creased cost of transacting that line, 
in common with all others. When the 
subject was up for discussion last win- 
ter it was decided to drop it for the 
time being. 
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Another Insurance 
Milestone Reached 


COMPENSATION RATING PROBLEM 


how Various Industrial Hazards Are 
Given Weight in Scheme of 
New Plan 


Having unanimously reported a plan 
of experience rating for compensation 
risks, the work of the Actuarial Section 
of the National Reference Committee 
cannot be regarded as other than an 
epoch making event in the broad realm 
of insurance. The report was adopted 
by the committee, with slight amend- 
ments. 

This problem resolves itself into one 
of weighing the evidence which is avail- 
able, namely, the manual rate and the 
rate based upon the individual risk’s 
experience, which evidence is usually 
conflicting; and, determining in the 
face of contradictory evidence what the 
most probable value of the rate for the 
individual risk should be. 

The weight of evidence, or, say, the 
weight of importance assigned to th» 
Manual rate depends upon the degree 
to which the risks within the Manual 
classification present substantially the 
same hazard. If the risks within the 
classification are concentrated around 
the Manual rate—as would be the case 
in watch manufacturing where the 
equipment, processes, etc., are well 
standardized—tthe Manual rate will b> 
assumed to have heavy weight in the 
determination of the adjusted rate. In 
this case, if a risk should be found 
which presents a hazard considerably 
at variance with the Manual rate, the 
Manual rate will nevertheless be given 
considerable weight in the determina 
tion of the adjusted rate. 

Case of Greater Hazard 

On the other hand, in the case of a 
steel erecting operation, it is to be 
expected that the risks within th» 
classification will present a far greater 
variation of hazard. There will be no 
marked concentration of risks about 
the average or Manual rate. On the 
other hand the risks will be widely dis 
tributed, ranging from perfect risks at 
one extreme to the worst risks in the 
industry, at the other. In this cas> 
the Manual rate will have relatively 
less weight and the fact-that a risk is 
found which deviates widely from the 
Manual rate will be considered to bo 
less of an abnormal, or a chance cir 
cumstance. 

In the present adopted plan of expe- 
rience rating the weight which is as- 
signed to risk experience depends upon 
two elements; first, the exposure of the 
risk. Naturally, if the risk experience is 
tobe used for rating purposes, care must 
be taken that the experience of the 
risk shall be properly weighted in ac- 
cordance with its dependability. All 
things being equal, the dependability of 
a risk experience is governed by the 
size of the payroll exposure. If the 
exposure is limited, violent fluctuations 
and the injection of a large element of 
chance would be expected and the 
weight assigned to the risk experience 
would be small. 

Degree of Hazard 

On the other hand, if the exposure is 
large the individual risk experience be 
comes more reliable and greater de- 
pendence can ‘be placed upon it. This 
being the case, the weight assigned to 
the risk experience can be made rela- 
tively greater. 

The second element to be Considered 
is the degree of hazard presented by 
the risk. An increase in the hazard is 
equivalent, to a certain degree, to an 
Mcrease in the exposure. If more ac- 
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cidents are expected because of the 
greater possibility of their occurrence, 
a smaller exposure is necessary to de- 
termine the law of averages than in the 
case where the hazard is low and, bul 
few accidents are expected. 

As the hazard increases, therefore, 
greater credence can be placed upon 
the individual risk experience, and 
where this is true greater weight can 
be given the risk experience in com- 
parison with the Manual rate. 

Vice versa, where the hazard involved 
is low and few accidents are expected, 
it is impossible to attach as much re- 
liability to the risk experience and the 
weight ass‘'gned to this experience is 
consequently less. 





H 
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Ths principle is illustrated in the 


accompanying diagram in which 

A represents rate based upon 
vidual risk experience; 

B, Manual rate; 

C and D, the weight or degree of evi- 
dence assigned to A and B; 

KE, the point at which the adjusted 
rate would fall in a case valued as 
shown in the diagram. It becomes ap 
parent that the more weight assigned 
to A. at the expense of B the nearer 
the adjusted rate must move toward A. 

In other words, where the risks are 
widely distributed within the classifica- 
tion, from the standpoint of hazard, and 
where the volume of exposure repre- 
sented by the risk experience is large 
and there is a considerable degree of 
hazard the adjusted rate tends more 
and more to approach the rate based 
upon the risk’s own experience. 

On the other hand, where there is a 
h.gh degree of concentration of risks 
within the classification according to 
hazard, and where the exposure repre- 
sented by the risk’s experience is limi- 
ted, and the hazard is low, the adjusted 
rate will tend more and more nearly to 
approach the Manual rate. 

The report of the Actuarial Section 
will now be submitted to the various 
boards and bureaus, after which it will 
be placed before the State supervis’ng 
authorities. In New York it will come 
before the Compensation Rating Board 
and the New York Department. There 
are certain features of the plan which 
must be determined by the Rating 
Board in co-operation with the Actu- 
arial Section. 

Harmonizing Views 

Adoption of an experience rating plan 

for compensation risks is the most for- 
(Continued on Pate 18) 
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Trend Towards 


Burezu Rates 


AUTOMOBILE LIABILITY ACTION 
Outside Companies Get Together to 
Avoid Further Rate Cutting 
and Retaliation 
At last the 
casualty 
put at 


non-Bureiu automobile 
companies have decided to 
least one foot in th» Bureau 
tent With rates as much as fifty per 
cent. under those designated by the 
Burcau as truthfully” reflecting the 
hazard, it was but natural that non 
Bureau companies must sooner or la 
ter take some action to stabilize the 
situation or else suffer consequences 
which would be more or less serious, 
according as the various organizations 
were able to stand the strain of rising 
costs of operation coupled with the 
ever present tendency to further rate 
cutting and excess commissions, to say 
nothing of a wid* open break in rates 
Ly Burceau and Conference companies, 
in view of numerous complaints from 
agents regarding rate cutting. 


The results of the meeting of non 
Nureau companies in St. Louis last 
week indicates that the companies 


participating will adopt the Bureau 
property damage and collision rates 
end a syst m of differentia's for lia 


hility business varyine from $2.50 to 
$7.50 undor the Bureau rats, based 
on territory and horsepower. Com 


mittees to handle the various s oction 
ai and other problems have been ap 
pointed by the non-Bureau companies, 
most of which are domiciled in the 
West. 
Fears of Rate War 

Action has come 
the completion of annual statements 
aud the growing belief that if some 
thing was not speedily done to stabil- 
ize the business the whole structure 
of rate regulation might be tossed 
overboard and a veritable rate war 


closely following 


ensue, joined in by the Bur-au com 
panics, 
Therefore, the turn of events in St. 


every appearance of 
non-Bureaiu com 
Bureau rates and 


Touis takes on 
an approach by the 
panics toward the 
this is of course most welcome to 
those in the Bureau camp. The Bu 
reau believes that its rates are correct, 
but, as heretofore, holds itself open 
io conviction as to the propriety of 
revision downward. 

First Attempt Unsuccessful 
The St. Louis meeting was 

(Continued on Pace 18) 
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Supervision and 
Compensation Cost 


MEDICAL AND SURGICAL CARE 


Light on Probable Expense of Keeping 
a Working Force 
Well 


One of the things most keenly sought 
for in all compensation insurance prac 
t.ce is prompt and efficient aid in cases 
of injury and proper medical and surgi 
cal attention during disability. Inas 
much as the law requires that the 
employer shall pay the injured employe 
during the period of disability, it be 
comes of vital importance that the 
period of incapacity be reduced to the 
minimum. So many influences tend to 


eperate in the opposite direction that 
anything which throws any light on 
kew the present system of handling 


Cisability cases may be improved upon 
flads a ready hearing. 

Compensation laws do not yet em 
brace sickness as well as injury, but 
their scope may be extended. As an 
accident was formerly costly to the 
employe, it is now costly to the em 
ployer. The question is, can employers 
by any system of medical and surg'cal 
supervision so reduce the disability 
period that the saving in payments will 
materially reduce the compensation 
premium? Employers naturally feel 
the heavy burden of the compensation 
law and they are reluctant to add the 
burden of a medical staff, the cost and 
benefits of which they know nothing. 


Trautschold’s Computations 


Reginald Trautschold, a consulting 
engineer, has computed the cost of in 
dustrial health supervision from the 
records of 47 metal working plants, 
300,000 employes and 2,000,000 casts, 
a‘ an average of 27 cents per case. 

A sum equivalent to the wages of 
ihe average worker for but half a min- 
ute each working hour of the year 
would be more than sufficient to cover 
the total average medical and surgical 
cost (the entire cost of health super- 
vision) per annum per employe in an 
establishment suffering from aggrava 
ted ill health and unusually frequent 
accidents, while the wages of the aver- 
age worker for but ten seconds per 
working hour a year would more than 
cover the usual cost of proper health 
supervision. 


Scope of Supervision 

The entire cost of health supervision 
includes the salaries of physicians ana 
nurses, cost of any outside medical] or 
surgical service which might be re- 
quired and the cost of all medical and 
surgical supplies. It excludes all com- 
pensation for injuries, wages paid em 
ployes while off duty and overhead 
expenses, as such expenses, should 
they arise in an establishment making 
proper supervision for the health su- 
pervision, would be borne by the in 
surance companies as part of the insur- 
ance contract, which, by the way, would 
command a much lower premium in an 
establishment providing proper atten- 
tion to the health of employes than in 
one in which the employer attempts to 


(Continued on page 19) 
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A Liberty Loan Lunch 
“If we can sell a million and a half 


of accident and health insurance in a 
year we can sell the same amount of 
Liberty bonds during the present cam- 
paign.” 

That was the spirit in which ninety 
members and friends of the EB. E. Clapp 
agency met at the invitation of E. E. 
Clapp & Co. last Saturday at Farrish’s 
Chop House for luncheon and to get 
primed for the loan drive. Nearly ev 
cry casualty office in New York was 
represented, Alva E, Stern, the team’s 
chairman, introduced BE. E. Clapp, who 


has seen four American wars. He sat 
at the head of the table, which was 
at long as a Pullman 

A. B. Leach, chairman of the Metro 


relitan Canvass Committee, showed in 
his remarks that he knows the value 
of the insurance men’s co-operation in 
this battle for war dollars. The pro 
prietor of the chop house came for 
ward with an application for a $1,000 
bond and the bond booth rang up a 
cash sale. A. Duncan Reid asked the 
boys all to crowd up close because he 
can't speak very loud. Then he told 
them, so he was heard down on Pearl 
that there are 180 insurance 
offices or units and in the last cam- 
paign the casualty men beat the life 
men in final results, although the life 
men are credited with being the better 
crganizers. He proposed a challenge 
io the life men, which was sanctioned. 
Host Griffith declared that the F. & C 


Street, 


can beat the rest of the general staff. 
Mr. Reid shouted that every male 
member of the Globe staff was en- 
rolled and Mr. Griffith came back with 
the retort that he can beat that-—he 
has all the men and the women too. 
Mr. Leach said to let it be a good 
scrap and to win on number of sub 


scriptions and amount, both. Major F. 
It. Stoddard, deputy superintendent of 
insurance left a sick-bed to come in 
his trench clothes and give to the 
meeting the proper atmosphere of war. 
l'rank KE. Law, vice-president of the F. 
& €. showed how autocracy is a con- 
dition of status while democracy is 
ine of contract. Toasts were started 
with President Wilson and graduated 
dewn to just ordinary folks. David 
Taylor, vice-president of the Coal & 
tron Bank, explained how the banks 
will handle the subscriptions and help 
subscribers. A sure enough (Liberty 
Lond booth was ready to do business 
at the speakers’ table and was pre 
sided over by Miss Margaret Condon. 
A. H. Johnson, of the General Com 
mittee, explained the coupon books and 
told of the organization of associated 
hanks to handle the bonds sold on de- 
ferred payment plan. He held up a 
book and a dozen men laid claim to 
it. but Mr. Clapp got it. Edward C. 
J.unt upheld his reputation as a speak- 


er and Alva Stern sold some more 
books with the assurance that there 
is no physical examination, no war- 
ranties, merely a clear promise to pay. 
Mr. Griffith ran downstairs after one 
man who slipped out. The chief didn’t 
bring bim back, but got his five dol 
lars for a book. The various team 
captains then reported what they had 


cone so far, the amounts running as 


high as $10,000 by J. S. Hirsh who 
Coes $70,000 of premiums a year. Ev- 
cry day during the campaign a $50 


and a $100 bond will be raffled at the 
ki. E. Clapp office and four prizes have 
been offered for best results. Mr. 
Stern anchored in the doorway with 





his two hundred avoirdupois and Mr. 
Griffith stood hard by with $100 in 
collar bills to make change. Was it 
a success? It was. 

* * * 


Schedule (Rating Next 
Having come to an understanding on 
experience rating for compensation 


risks, the actuarial section of the Na- 
tional Reference Committee will now 
take up schedule rating. This will be 


studied from the structural and statisti- 
cal basis, a committee composed of un- 
cerwriters, actuaries and engineers hav- 
ing been appointed for that purpose. 
Another committee has under consid- 
eration the safety organization and wel- 


fare item in the compensation rating 
schedule for 1918. 
* + a 


Leaving Auto Department 
Hl. kX. Giegler, of the automobile un- 
derwriting department of the General 
Accident in New York, has given up 
that position and has not announced a 
new connection. 
a * 7 


Distinctly Agent’s Work 


Associations and ‘bureaus may bend 


their efforts toward the extension of 
Safety First propaganda with all the 
ardor and sincerity of purpose which 


the subject very well deserves, but the 
agent by reason of his personal rela- 
tionship to his risks is the real con- 
recting link whereby Safety First will 
not only be brought to industry, but 
assimilated and practiced by it. As 
an agent you are expected to fulfill the 
responsibility which your participation 
in workmen's compensation underwrit- 
Ing creates. The question is not alone 
the company’s but yours as well. Co- 
cperation and team work will solve 
the problem. It is a combination which 
has stood insurance in good stead 
often in the past and it has today lost 


none of its strength and _ effective- 
1.¢oss.—"General’s Review.” 
a aa OK 
How Accidents Grow 
The report of the State Industrial 


Commission shows that the number of 
industrial accidents in Wisconsin in- 
creased from 11,006 in the industrial 
year 1914-15 to 16,015 in 1915-16, and 
20,560 in 1916-17. This increase in ac- 
cidents was much more rapid than the 
increase in the number of employes, 
which is about 20 per cent. 


ot * * 


No Action on Commissions 
Wednesday a meeting to discuss com- 
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(Continued from page 17) 

vard step the National Reference Com- 
mittee has taken. Of course, it does 
not mean that the controversy over the 
merits and demerits of experience rat- 
ing is forever ended nor that its oppo 
nents have all been converted. It is the 
fact that so many different viewpoints 
were harmonized that speaks well for 
the present solution of the problem. As 
developed, the plan demonstrates the 
advantages of an analytical solution 
as opposed to a solution based purely 
upon judgment and common sense reas 
oning. 

Prior to the reference of this ques- 
tion to the Actuarial Section there had 
been experience rating plans in use, 
but the form of experience rating and 
the details had never been developed 
from the mathematical point of view. 
Consequently, inasmuch as these mat- 
ters were based largely upon individual 
judgment there was considerable differ 


ence of opinion. Meetings at which 
experience rating was discussed usu 
ally resulted in lengthy arguments 
which, because of the very nature of 


the development of the problem, it was 
impossible to decide. 

The solution of the experience rating 
problem may be described as a by-prod- 
uct of that good spirit of co-operation 
that has sprung up in workmen’s com- 
pensation insurance. It is really re- 
markable that common ground could 
have been reached by the various ele- 
ments composing the National Refer- 
epee Committee, in view of their widely 
divergent views. This support and co 
operation has done much to bring about 
national treatment of the problem of 
rating. It has standardized underwrit- 
ing procedure and placed it upon a 
scientific basis. In the National Refer- 
ence Committee the basis of an ac- 
tuarial theory of workmen’s compensa- 
tion insurance has been established. 
This is the first problem of large im 
portance in workmen’s compensation 
insurance that has been studied funda- 
mentally from the actuarial standpoint. 

Unlike Other Lines 

The new plan looks at the problem 
ol experience rating as one of deter- 
mining the most probable hazard of the 
risk in the face of contradictory evi- 
dence. The Manual rate is a rate based 
upon the industry. It is therefore rep- 
resentative of the average risk of the 
classification and fails to be more than 
ar approximation to the proper rate for 
the individual risk, which may vary in 
point of hazard from the average or 
typical risk. 

The first evidence of the hazard of 
the risk is the Manual rate. In other 
words the Manual rate is the first ap 
proximation to the true hazard of the 
individual risk. In life and fire insur- 
ance the Manual rate is the best ap: 
proximation that can be obtained, be- 
cause in these two forms of insurance 
the only evidence concerning the hazard 
is necessarily based upon experience 
with large number of risks. There is 
no evidence concerning the hazards of 
an individual life risk because there is 
but one event that can occur—the death 
or the insured—and in the case of fire 
destruction of the 








missions was held by the National insurance, in the 
Workmen’s Compensation Service Bu- property. 
reau, but no action was taken. In workmen’s compensation insur- 
The Fidelity and Casualty C f New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 
ANNUAL STATEMENT DECEMBER 31, 1917 
NN <<< acacbinednknenewes tenes SE OS Ae ee Pare ee $15,077.330.62 
EE acne swiuddabcidbiog Memediliiuies+ieedasta<heumaaeiebeeal 10,785,343.53 
ein ladiinisaiauens wibidaa ie veusiej-nersavedewsauyabaceel 000,000.00 
Surplus over all liabilities......... 3,291,987.09 
Losses paid to December 31, 1917...............ccccccccccscecs 60,740,294.97 
This Company issues contracts as follows: Fidelity Bonds; Surety Bonds; Accident, 


Health, an 
Insurance, 
erty Damage). Automobile 

sicians, Druggists, Owners 
Boiler Insurance; Fly-Wheel 


Liability 
(Personal 
and 
Insurance. 





Disability Insurance; Burglary, Larceny, and Theft Insurance; Plate Glass 
Insurance—Employers, Public, 
Injury, Property Damage and Collision), Phy- 
Landlords, Elevator, Workmen’s Compensation, Steam 


Teams (Personal Injury and Prop- 


ance, on the other hand, accidents oc- 
cur with greater frequency. It is pos- 
sible, therefore, in any risk, to accumu- 
late a certain amount of evidence which 
more intimately concerns the hazard of 
the risk and which may be used in com- 
parison with the Manual rate to pro- 
duce a rate for the risk which will re- 
flect its individual characteristics. 





Non-Bureau Companies 
(Continued from page 17) 
sentative of non-Bureau interests. It 
called by President Charles W. 
Disbrow, of the American Automobile 
after an unsuccessful attempt had been 


Was 


ade io hold a similar meeting in 
Chicago. 
The automobile liability situation 


has been up in the air for some time 
and has now come to a head. The 
nen-Bureau companies were not only 
ignoring, in various degrees, the prin- 
ciples of rate making and commissions 
as approved by the Bureau, but they 
were in addition conducting a spirited 


competition among themselves which 
was seriously aggravating the _ situa- 
tien within the non-Bureau ranks, be- 


sides making it increasingly unpleasant 
for the Bureau companies. 
No Joint Agreement 

Among the non-Bureau companies 
{here are many schools of rate making. 
Some non-Bureau companies are such 
only in name, as their rates are close 
to those of the Bureau. Others deviate 
widely from Bureau practices. Some 
cut on one class and not on another. 
iureau companies have not shown any 
inclination to deviate from their recent 
decisions as to rates and there can be 
ro joint working agreement between 
the Bureau and any aggregation of 
ron-Bureau companies. The Bureau 
simply welcomes any change of heart 
by those outside the organization. 

If the non-Bureau companies could 
not have arrived at some understand- 
ing among themselves by which the 
increasing demoralization in rates and 
commission practices might be les¢- 
ened, a change of policy was to be 
expected by which the non-Bureau com- 
ranies might not only experience the 
competition which has been rife in 
{neir own camp, but also a decidedly 
i:creased pressure from outside. 

The Fast was represented by the 
Great Eastern, Commercial Casualty 
and the General Accident. 





SPECIAL AUTO COMMITTEE 

A special committee will be appointed 
hy the National Workmen’s Compensa- 
tion Service Bureau to study and form- 
ulate a comprehensive policy for deal- 
ing with the -problems of automobile 
insurance of all kinds, with the under- 
standing that conferences will be held 
with existing organizations of fire, 
marine and surety companies having 
charge of automobile insurance, as well 
as with the non-Bureau casualty com- 
panies. 





HAS $8,104,251 IN FORCE 
The Niagara Life has $8,104,125 in 
force. Its assets are $1,800,000. It 
paid for $775,689 last year. 





BIG WRITERS 
READ 


THE EASTERN UNDERWRITER 
Each Week for New Ideas 


DO YOU? 


Subscription $3 a Year 


























FARRISH’S CHOP HOUSE 


Cor. John & William Streets 
THE PLACE in the District 


to eat lobsters 
NOW IN SEASON 


Whole cold lobster 65c. 


Whole 


Insurance 


broiled lobster 75c. 
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CASUALTY AND SURETY POINTERS 
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The increased r:sks which 

Growing are being imposed upon 

Liability liability insurance carriers 

Hazards in different States, either 

by statute or legal con- 
struction, is a matter deserving of the 
most earnest attention of both under 
writers and claim men. A Study of 
these shows that, in spite of the terms 
of the policy, additional burdens are 
placed upon the insurance carrier, and 
in effect a new contract is created be 
tween the parties by the constiaction 
placed upon the policy by the courts 
of last resort in some of the States. 

It has always been the intention in 
drawing a liability policy that it is a 
contract of indemnity. This is clearly 
jndicated in the insuring clauses of the 
standard policies and in the condition 
of the policy that no action will lie 
against the company to recover for any 
loss or expense under the policy, un 
less it shall be brought by the assured 
for loss or expense actually sustained 
and paid in money by him after trial 
of the issue. Heretofore, and even yet, 
in States where the policy is construed 
in accordance with the language and 
intent of the same, the insolvency of 
an assured is a means of protection to 
the insurance carrier. By statute, in 
some States, and in others by construc 
tion, this defense is removed and re- 
covery can be had directly against the 
insurance company, and the policy is 
to all intents and purposes a contract 
for the benefit of third parties up to 
the limits mentioned in the policy. 

While in some aspects this develop 
ment may be beneficial in giving a 
measure of protection, for example, to 
an injured pedestrian against an in 
solvent automobile owner, it is not al 
together an unmixed blessing. It places 
upon the conscientious liability under- 
writer the necessity of giving greater 
consideration to the moral hazard of 
his risk, and as there are many owners 
of small cars who are financially ?r- 
responsible and inclined to be reckless 
in their driving, the careful insurance 
company will decline to assume the 
risk and the public will be absolutely 
unprotected as to them, for as yet the 
procuring of insurance is not a con 
dition precedent to securing a licens» 
to own and operate an automobile. 


“The “Fieldman.”’ 


oe ae ye 

Fifteen years ago L. J. 
Solicitor’s Shifflette, of the Mass 
View of achusetts Bonding, lost 
Confidence a foot in a railroad acci 
dent. A few years later, 
after working up a successful laundry 
business, he saw his laundry burn to 
the ground within a day after he had, 
through carelessness, allowed his fire 
insurance policy to lapse. These inci- 
dents convinced him that insurance 
was a necessity, and as he was form- 
erly a railroad man, he has for the 
past ten years devoted his energies to 
building up a very successful volume 
of railroad installment business. He 
has frequently had the honor of leading 

the Company’s producers. 

“IT do not solicit by any set rule, 
says Mr. Shifflette. “The most import- 
ant thing to my way of thinking is to 
understand your policy and be able to 
explain it so clearly that the prospect 
will listen. to you. 

“IT once knew a young man who 
vas neither the handsomest nor best 
dressed fellow in the town. He was, 
however, a business getter. He tackled 
every man or boy who looked like a 
railway employe. He would say, ‘Let 
me show you my policy. He was 
laughed at by some and was repulsed 
by others but by interviewing at least 
twenty men a day he wrote a large vol- 
ume of business. 


“The average beginner in the acci- 


” 





— 





dent and health insurance business has 
to overcome timidity. It seems strang2 
that an agent should be timid about 
presenting his proposition to a prcs 
pect since he has something that th> 
prospect needs and should have. The 
more successful the new agent isin 
overcoming this wrong feeling of tim- 
idity, the more applications he will 
secure. 

“Approach your man with a feeling 
of confidence. You have something to 
offer him which he vitally needs. You 
are engaged in the finest business in 
the world. You are actually doing 
every man whom you insure a favor. I 
don’t mean to display this attitude in 
an offensive way to the prospect. 
Nevertheless your mental attitude 
should be one of confidence in yourself 
and in the nobility of your profession. 

‘The man who will earnestly and 
conscientiously interview twenty rail- 
road men a day will write not less than 
two thousand dollars worth of new 
business each month. Intensive solici- 
tation is the only sure road to success.” 

ak * * 
The personal accident 

Becoming and disability portion of 

One of the insurance business jis 
the Firm one which is dependent 
almost cntirely upon the 

personality of the procurer of the busi 
ness; remove that personality and you 
remove the business and scatter it to 
the four winds. It is very obvious, 


.Says the “Standard Cog,” that if an 


individual builds a business upon his 
individual ability, and his own person 
ality, that ability and that personality 
is a very distinct asset to his firm, 
and eventually the only way in which 
that firm can retain that ability and 
retain that personality is to make it a 
part of the firm itself. A partner 
ship, or an association with a corpo 
ration, does not always mean that one 
must share the benefit of his personal 
operations without benefit. This life is 
made up of parts, which are compie 
ments one of another. No one part is 
complete without the others, and we 
have seen men in our experience fail 
ir. the insurance business simply be 
cause they did not have the right kind 
of a partner, or did not have a partner 
at all. We have recently been called 
upon to deal with one of the large 
agencies of the company and p orson 
ally we have been convinced that if 
at the beginning of this young man’s 
career he had associated himself with 
someone with ability to steer and. to 
guide and to manage, that his career 
might have been one of wondrous suc 
cess, and he might to-day have been in 
possession of an agency, which we 
have found it necessary to transfer 


TOWNER BILL PASSES 

Senator Towner’s bill has passed the 
New York Senate, adding new section 
28-a to the insurance law. This pro 
vides for the organization of domestic 
insurance corporations to transact busi- 
ness in the place of foreign companies 
whose property has been taken over by 
the United States Government under 
the Trading With the Enemy Act. 


Health Supervision Cost 
(Continued from page 17) 
shift his responsibilities to the shoul 
cers of the jnsurance company. 
Costs in Various Trades 
Presented here is an exhibit prepared 
by Mr. Trautschold and published in 
“Industrial Management”: 
AVERAGE COST OF HEALTH 
SUPERVISION 


Average Average 
cases per cost per 


Industry Emploves case 
Metal trades ...... 294 646 $0.27 
SS err 27 462 32 
OGIO osicvecvensde 8,939 36 
Roll’g mills (brass) 49,317 .38 

















W. E. SMALL, President 


PETER EPES, Agency Mgr. 





E. P. AMERINE, Secretary 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders....... . $1,688,506.87 














HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


Alonze G. Brooks, Ass’t Sec. 














HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 









F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 














Service Counts 





Our Metropolitan District 
is managed by 


Service Men 


Ww ho 


Insure Service 
on 
Accident and Health, Automobile 
Workmen’s Compensation and 
General Liability 
Coverage 


CONTINENTAL CASUALTY C° 


H. G. B. ALEXANDER, President 
J. N.S. BREWSTER & CO., Inc. 


General Agents 
55 LIBERTY STREET 
Phone Cortlandt 8730 NEW YORK CITY 








Service Contracts 
of of 
Quality Superiority 
to to 
Policy Holders Representatives 





<eTRo 


THE NATIONAL 
ar 
of DETROIT 
Eastern Dept. 
100 William St. Pacific Bldg. 
New York San Francisco 
Northwestern I ept. 


Palace Bidg. 
Minneapolis 


Western Dept. 








(Chemical 7.45 44 
Publishi 1.9 52 
*Gold n ) 1.20 57 
Food 650 10 57 
Leathe 6 3.12 65 
Transportat ) 2.28 85 
“Coa & ro y 0 12,00 ”) 
Coal mining 2.454 16 1.6, 
I it & pow 4,92 1.97 1.89 
Smelting & refin 1,270 44 
Paint 23 2.89 
"Includes establishment at whi treatment 
, 


is extended to the families ot employes it 


their homes, 
Another Compilation 

Mangus W. Alexander, managing di 
rector of the National Industrial Con 
ference Board has compiled a report 
covering 99 establishments, in which 
he shows the average annual cost of 
pioper health supervision to be $2.50 
per employe. Excluding four plants in 
which medical and surgical attention 
was extended to families of employes, 
the cost was $2.21. 





It is estimated that for establish- 
ments employing less than 3,000 hands, 
one physician and one nurse are 
necessary; 4,000 to 4,000 employes, 
cne physician and two nurses; 5,000 to 
6,000 employes, two physicians and two 
nurses, and so on 


Would be Acceptable 


Mr. Alexander argues that there are 
fow industrial establishments which 
would not willingly consider a regular 

stem of health supervision if they 
could be assured that such precaution- 
ary measures could be undertaken for 
a nominal outlay. The healthy worker 
is far less liable to meet with a serious 
accident—one for which the law stipu- 
laies that the employer must pay— 
than one with a headache or a clumsily 
bound up finger. 


J. C. Henafelt & Co., Buffalo, have 
been incorporated with $25,000 capital. 
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AMERICAN EQUITABLE 
ASSURANCE CO. 


of New York 


Cash Capital and Surplus $1,000,000 


HOME OFFICE 


68 WILLIAM STREET NEW YORK 








Marine Department 


Eastern Marine Underwriters, Inc. 
MANAGERS 


GEO. A. EVALENKO, President C. RUSSELL EBERT, Sec’y and Underwriter 
50 Broad Street - New York 








Fire Re-Insurance Department 


International Fire & Marine Agency Corporation 
MANAGERS 


ROBERT VAN IDERSTINE, President 
3 South William Street - New York 

















